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Get in touch

SFC (Europe) Ltd    Unit 13, Dunstall Hill Industrial Estate     Gorsebrook Road     Wolverhampton     West Midlands     WV6 0PJ

T   +44 1902 420 287        F   +44 1902 714 989        E   sales@sfc-europe.com       W   sfc-europe.com   
    

SFC (Europe) Limited are able to supply a 
comprehensive scope of certified fastener 
products using a wide range of material grades

ASTM A193/A320 Alloy Steels: B7, B7M, B16, L7, L7M, L43
ASTM A193/A320 Stainless Steels: B8, B8C, B8M, B8T (Class 1 and Class 2), B6
ASTM A194 Heavy Hex Nuts: 2H, 2HM, 6, 7, 7M, 8/8A, 8C/8CA, 8M/8MA, 8T/8TA
Precipitation Hardened Stainless Steels: ASTM A453 Grade 660 (A, B, D), 17/4-PH
Duplex and Super Duplex (Annealed and Strain Hardened): 
UNS S31803 (F51), UNS S32750 (F53), UNS S32760 (F55)
Austenitic Stainless Steels: UNS S31254 (F44), Nitronic® 50 (XM-19), Nitronic® 60
Nickel Alloys: Inconel®, Incoloy®, Monel®, Hasteloy®

Titanium Alloys

Materials include:

Join us on 
stand No.43

TUV NORD assessed to supply specific Bolting materials in 
accordance with Pressure Equipment Directive (PED) 2014/68/EU

Check out www.auma.co.uk to discover more
Tel: +44 (0) 1275 871141 mail@auma.co.uk

ACTUATOR INNOVATION 
FROM A COMPANY IN 
MOTION

Specify the perfect AUMA actuator through our modular 
approach for speed and flexibility in pre-build and on-site. 

Variable speed options protect pipework to minimise leakage. 

Open protocol communications including industrial Ethernet 
reduce data cabling costs. 

Mount actuators remotely from valves for accessibility and 
continuously submerged applications. 

Certified training means expert support.
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DISCLAIMER 
The publishers endeavour to ensure the 
accuracy of the contents of VALVEuser. 
However the publishers do not warrant 
the accuracy and completeness of 
the material in VALVEuser and cannot 
accept responsibility for any error and 
subsequent claims made by any third 
parties. The contents of VALVEuser 
should not be construed as professional 
advice and the publishers disclaim 
liability for any loss, howsoever caused, 
arising directly or indirectly from reliance 
on the information in VALVEuser.

COPYRIGHT © 
All rights reserved. All material (including 
without limitation photographs) in 
VALVEuser, unless clearly indicated to 
the contrary, may not be reproduced in 
any format and in any circumstances 
without the prior written consent of the 
publishers.

Editor: Rob Bartlett FIAL 
rob@bvaa.org.uk

Designer: Laura Martin 
laura@bvaa.org.uk

BVAA Ltd 
1A Banbury Office Village 
Noral Way, Banbury OX16 2SB (UK) 
Tel: (0)1295 221 270 
Fax: (0)1295 258 893 
Email: enquiry@bvaa.org.uk 
Web: www.bvaa.org.uk
Web: www.valveuser.com

VALVEuser® is a controlled circulation 
magazine, free of charge to genuine 
users of valves, actuators and related 
products and at the discretion of BVAA 
Ltd.

Cover Image: Oliver Valves - 40 years 
of Excellence, (photo courtesy of LEWA) 
- Page 40 - 41.

…the more things stay the same’ is how 
the old French proverb goes.*

It used to be trotted out regularly by 
a former Father of the Association at 
BVAA Board meetings, and I always 
thought of it, on the whole, as a wise 
and very insightful observation. Afterall, 
Associations live and die by ‘change’ – we 
constantly endeavour to up our game and 
change with the demands and fashions of 
the time, to deliver yet more value.

In doing so, the ‘strong and stable’ 
[remember that?] core of our offering 
remains pretty much - well - constant. In 
short, we give members what they want.  
Such constancy is a laudable attribute, 
but we keep our eyes and ears wide 
open to the thoughts of our people. It’s 
partly why we currently have a record 
membership.

In my last ‘Comment’ I mused on the 
scenarios ahead of us as a nation 
regarding ‘Brexit’ and here we are, 
just three months later, with several 
predictions having come true, and what 
a ‘change’ that’s delivered! Where we 
are now is thanks in the main to an 
unbelievable case of hubris on the part of 
our ‘middle way’ political party who fired 
the starting pistol, too close to their own 
heads as it turned out. 

The electorate got their chance to stick 
the knife into those they felt had not 
listened, or more likely, they felt had 
turned the Mother of all Parliaments into 
an international laughing stock. 

‘The More Things Change…

Many of us don’t like the new destination.  
But few would argue now that perpetual 
uncertainty was a better choice. We may 
however just have entered the eye of the 
storm.

Now the real work starts, the ‘real deal.’  
The one about trade, which, before the 
goalposts got moved, was also what it was 
all about when my parents’ generation 
voted us into the ‘Common Market’. That 
was better for UK plc too apparently.

There have been many times over the 
decades that I have served industry, that I 
have wistfully thought how much better it 
would be if only my industry was so much 
bigger, like aerospace or motor vehicles.

Now however I’m just a tiny bit grateful 
that I represent a smaller industry. It used 
to be that big meant powerful. You carried 
a big stick into DTI, Government, etc. 
With that stick you got solid leverage and 
excellent concessions and support.

Now however, I can’t help but think that if 
you’re holding a gem of British industry, 
you’re effectively a bargaining chip, to be 
thrown into the pot when the big plays are 
made. If I were a fisherman right now, I 
would have no faith whatsoever that my 
nation’s fish stocks were ‘coming home’ 
for example. That’ll be traded ‘in the 
National interest’. As will others. I’m sure 
the drama – and potential for serious 
damage - isn’t over just yet.

*plus ça change, plus c'est la même 
chose

Comment

By BVAA Director
Rob Bartlett

£290

BOOK NOW
Online: www.bvaa.org.uk/training_courses.asp
Email: enquiry@bvaa.org.uk  Tel: 01295 221270

*Prices start from £290 for Members | 
£475 for Non-Members plus VAT. 
Prefer to host at your premises? 

Give us a call. 

World Class 
Independent 
Valve & Actuator 
Training
Independent training courses from leading 
industry professionals. No sales pitch, just 
quality, technical training. 

Quality Training

Industry Experts

Exceptional Value



Spring | 2020
Introduction to Valves (CPD Certified) | Monday, 20th April

Introduction to Valve Actuators | Tuesday, 21st April

Control Valves (CPD Certified) | Wednesday, 22nd April

Safety Valves (CPD Certified)  | Thursday, 23rd April

Valves Advanced Level (CPD Certified) | Monday 27th April ~ 28th April

PED/ATEX Directives | Wednesday, 29th April

Safety Integrity Levels (SILs) | Thursday, 30th April
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BOOKING FORM 
BVAA Training Courses 

Please complete the form and return to Barbra Homer - barbra@bvaa.org.uk 
For full details on each course, visit www.bvaa.org.uk/training_courses.asp

Delegate Name: 

Payment Method: 

Payment Details: 

Signature: 

Cheque Card

Course Required: 

Company Name: 

Address: 

Name Card: 

Card Number: 

Card Expire: Maestro Issue Number: 

Visa Mastercard Maestro Visa Electron Solo

3 Digit Security Code: 

Total Amount: 

Email: 

Contact Name: Contact Number: 

Email: 

Spring | 2020

Most courses will take place at the Association’s offices in Banbury unless specified otherwise.
Prices: £290 for Members | £475 for Non-Members plus VAT. 

*Valves Advanced Level Price: £360 for Members | £545 for Non-Members plus VAT.
Prefer to host at your premises? Give us a call. 

Introduction to Valves (CPD Certified) | Monday, 20th April
Introduction to Valve Actuators | Tuesday, 21st April
Control Valves (CPD Certified) | Wednesday, 22nd April
Safety Valves (CPD Certified)  | Thursday, 23rd April
Valves Advanced Level (CPD Certified) | Monday 27th April ~ 28th April
PED/ATEX Directives | Wednesday, 29th April
Safety Integrity Levels (SILs) | Thursday, 30th April

Credit Card data is shredded upon conclusion of transaction.

Training leaflet Blue- Spring 2020 - Done.indd   1 25/10/2019   13:43:06

5 Minutes with a BVAA Board Member
Q1: What do you do for your own company?

My current role is ‘Global Product Manager – Service & 
Aftermarkets.’ Within this role I am responsible for owning the 
future vision of Rotork’s service and aftermarket offerings to the 
industry.

Q2: What do you do on the BVAA Board? 
My role on the Board is to add specific subject matter expertise 
for the Future Leaders Programme. I have also recently taken on 
the lead responsibility for the Association’s publications.

By working with the other Board members we collectively strive 
to bring value to the C.200 member companies.

Q3: What was it that first drew you to the BVAA?
My first interaction with the BVAA was when I attended a valve 
training course. It was at this point that I realised the vast 
technical resource potential that the Association had to offer both 
its members as well as the wider industry. 

Q4: What was it that inspired you to join BVAA’s 
board? 

During the Future Leaders Programme, we were lucky enough 
to have a presentation from the BVAA Chairman, Colin Findlay. 
This inspired me to firstly learn more about the BVAA Board and 
secondly to enquire if there was something that I could do to add 
value to the Association by adding a different generation’s view 
to senior Association discussions.

Q5: What would you say to someone thinking of 
joining the BVAA membership?

I would say to absolutely do it! The benefits of being a BVAA 
member are not always immediately obvious and tangible, but 
they are certainly many. To be part of the BVAA is to also be a 
more integrated part of the industry. There are multiple events 
and opportunities for networking, which have often yielded 
mutual benefit.

Q6: What do you think is the Association’s best 
service?

I feel that the best attribute of the BVAA is its ability to create 
networks of technical expertise from multiple companies. These 
networks then form working groups that put aside commercial 
competition for the benefit of the valve and actuator industry as 
a whole. It’s this form of collaborative working that really makes 
the BVAA a holistically beneficial Association for its members.

Q7: Which service do you think members don’t 
use enough?

There are many valuable services offered by the BVAA that 
don’t get enough take-up. This is something that I am aiming to 
address for the Board via my involvement in the Association’s 
publications.

The key service that Is most underutilised is that of the industry 
reports and forecasts that the BVAA commissions each year. 

These are fantastic resources for all levels of commercial 
involvement in a member’s company, but don’t often get the 
download numbers we would like to see.

Q8: If you could introduce a new service, what 
would it be?

With an ever-changing political landscape, the link between our 
industry and political restrictions is greater than ever. Whilst it’s 
important that the BVAA remains an impartial industry body, I 
feel the inclusion of political policy advice services is something 
that would help member companies to better understand what is 
and isn’t possible. 

Q9: Which service would you drop?
The strength of the BVAA sits with its ability to serve a large 
number of membership companies on a wide variety of different 
topics, our so-called ‘smorgasbord’. I therefore don’t think there’s 
a particular deliverable that should be dropped. A beneficial 
move would instead be to consolidate certain lesser-known 
services together to deliver the benefit we intended. 

Q10: What should the BVAA of the Future look 
like?

The future of the BVAA is one where all membership companies 
are both equally represented and involved in the Association’s 
activities. This will allow the BVAA to build on its strong 
foundations, whilst also reacting to market changes where our 
members need the most support. There should also be a focus 
on the development and inclusion of the industry’s future leaders 
into the Board activities, to help deliver the benefits of multi-
generational involvement.

Name: Dave Godfrey
Company: Rotork
Specific Interest / Portfolio: 
Rotork = Product Management
BVAA = Future Leaders Programme & Publications
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BVAA's 80th AGM - Celebrating in style 
- 

When one considers that our Association started its journey 
in September 1939 immediately at the outbreak of Word War 
2, with all the uncertainties and pressures that brought, it is 
amazing to think that here we are, decades later, celebrating yet 
another massive milestone in our history - our 80th year.

This is all the more remarkable when one considers that only 
one in five small businesses survive for twenty years, let alone 
4-score years. And however robust and proud our profile, and 
our international reputation, BVAA is exactly that - a small 
business.  One with all the same challenges as our members, 
and some very peculiar financial constraints too it has to be said; 
‘don’t make excessive profit and waste members’ cash on tax, 
but also, don’t make a loss either.’

Some of the greatest names in the industry sat around that table 
in 1939 – household ‘brand names’ now in many cases - and 
many went on to be honoured too by their Majesties for their 
service to the nation.

However, it was the current great and good that came together 
on the 15th November 2019 at Rudding Park, Harrogate, to 
participate in the 80th AGM, and have just a little celebration too.
BVAA Chairman Colin Findlay kicked off the day with a special 
welcome to our 60 guests, and introduced our speakers.

The Power of Extended Networks
BVAA Vice-Chairman Tim Guest (Zoedale) open his presentation 
with an example of the cringing networking methodology that 
used to be applied across many an industry viz: the high-speed 
business-card swop, the minimalist exchange of information, the 
rapid moving-on when no prospect was immediately detected.
 
He also gave a fine example of when a salesman gave him the 
bum’s rush, not bothering to drill a little further, where if he had, 
he would have been exposed to three massive opportunities via 

Tim’s ‘extended network’, that would now go to a competitor. Tim 
also had members on their feet for a bit of impromptu networking 
with other members that they didn’t know yet – so successful it 
took a while to break them up!  

Members were then challenged to introduce their new contact, 
with someone else they knew, and he finished off with a range of 
excellent networking tips and strategies.

Patent Process & Global IP Protection
Tomas Karger, patent agent with Marks&Clark, gave a riveting 
and very informative presentation on an area of business that 
often gets forgotten and which can severely damage businesses, 
namely intellectual property rights protection.

He started out with stating firmly that IP should be one of 
members’ assets. He noted that in the past this might be typically 
15~20% of any business’s assets, but nowadays 80% was 
commonplace. 

He gave an example of a Dyson vacuum cleaner that featured 76 
granted patents, and 19 requested designs - on just one model. 
He also covered types of registered and unregistered rights.

Tomas observed that patents are governed by national laws – 
and there is an awful lot of those required for proper international 
coverage. A measured approach was required if a drain on 
resources was to be avoided.

With Brexit in mind, he also noted that the European Patents 
Office was independent and unconnected to the EU.  He also took 
members through scenarios covering differing manufacturers 
coming to similar solutions (and what happens if you haven’t 
registered), pricing enhancements for IP protected goods, 
balance sheet implications, depreciation, trade secrets (not a 
patent), company versus individual ownership of rights, etc. 

One particular issue was that of A.I. and of course ‘additive’ 
manufacture – in the event of a suspected breach who was 
responsible? The person posting the CAD file, the website 
developer, the host of the website featuring it, etc.

Customs & Logistics ‘No Deal’ Scenario
Richard Bartlett (Institute of Export & International Trade) gave 
members a comprehensive report on the challenges that British 
Industry might face in a ‘No Deal Brexit.’  He noted that the UK 
was the world’s 10th biggest exporter, and 5th biggest importer.  
Due to EU membership, currently the UK saw just 50m export 
documentations, which was expected to rise to 285m on exiting 
without a deal. 

The motor vehicle industry’s challenges were widely known, 
but he cited an example of a new British-built train where 55% 
of the components actually came from Europe. Similar issues 
abounded in the aerospace industry where costs were set to 
spiral. 

One freight forwarder was estimating he had to increase his staff 
from 1 clerk, to 17, just to cope with demand. He also noted 
that forwarders would need lots more time to ship and therefore 
needed goods earlier than previously.

Consequently, his Institute was predicting that Brexit must be 
pushed back to end of 2022 as the nation would not be prepared 
by end of 2020.  He noted bodies like Port of Dover and Channel 
Tunnel were claiming to be ready, but currently the EU was 
refusing to say where clearing would actually take place. Also, 
the Institute was trying to get withdrawn the need for costly ‘T1’ 
documentation that allowed freight to cross borders (£80~£100 
a document). A further complication was that 85~90% of freight 
drivers were not native English mother-tongue speakers.  
Richard also explained to members Deferment Accounts and 
HMRC procedures, the difference between FTA and WTO, Rules 
of Origin issues, etc.

ALL the presentations are available to members on the Members 
Only section of the BVAA website

BVAA Dinner Dance 
Following the brief formalities of the BVAA’s 80th Annual General 
Meeting, 130 members and guests reconvened in the evening 
for a fabulous Champagne Reception. A big hit these days is 
the concurrent Fun Casino, where of course no real money 
is gambled – only completely phoney ‘Rob Dollars’. Each 
year BVAA chooses a charity to benefit from the participation 
donations, and this year we were delighted to donate £1,400 to 
the Poppy Fund in recognition of the circumstances surrounding 
our formation.

Awards
Control Valve legend Dave Martin (formerly Valve Solutions) was 
recognised this year as a ‘BVAA Champion.’ In addition to being 
a life-long committee member and BVAA’s regular Control Valve 
lecturer, Dave also chairs the relevant BSI committee and often 
steps in deliver other BVAA courses, often at short notice and 
no doubt considerable inconvenience. Dave is also authoring a 
Control Valve Manual for the BVAA.

A new award this year of a solid silver salver was generously 
donated by the Greenhalgh Family. Their spokesman, Martin 
Greenhalgh (BVAA’s Technical Consultant) explained to the 
assembled members that his grandfather had attended BVAA’s 
first meeting in 1939, and throughout BVAA’s 80 years a 
Greenhalgh (or two) had always been involved in the work of 
the Association. 

He read out a moving note entitled ‘Never Forget’ found in 
James Greenhalgh’s papers concerning life, an employer’s 
considerations and responsibilities – as relevant today as it was 
in 1939.

The Future Leader’s Award as the salver will be known, was then 
presented to Dave Godfrey (Rotork) from Cohort 1 of the BVAA’s 
Future Leaders Programme, in recognition of his continued 
commitment to the FLP, to the Association and also its Board, of 
which he is an ex officio and enthusiastic member.

A sumptuous dinner followed, and members were then royally 
entertained by the Rock & Roll Bagpipe legends that are the Red 
Hot Chilli Pipers.  We rounded of the evening with dancing late 
into the evening with Rollercoaster band. 

As ever the success of the BVAA AGM Dinner Dance is a 
combination of the hard work and attention to detail of the BVAA 
Team, and of course our generous sponsors without whom it 
would be impossible.

Fantastic guest speakers delivered exceptional presentations Members trying their luck on the charity Roulette table

Martin Greenhalgh CEng.F.IMechE giving a moving speech

BVAA Chairman Colin Findlay presenting award to Dave Martin

BVAA Chairman Colin Findlay presenting Future Leader award 
to Dave Godfrey
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Future Leaders Cohort 4 - Progress

The current cohort (4) of the BVAA Future Leaders Programme 
(FLP) have met several times in recent months and continue to 
progress through the many challenges that the FLP presents.

A valuable addition this year is the formal qualification element, 
endorsed for the first time by the ILM, and latterly the launch 
of a new, taxing, end-of-year project. BVAA CEO Rob Bartlett 
explains:-

‘We are really getting into the meat of the FLP programme at 
the moment. We had our first autumn session at Rotork Leeds 
in mid-October. 

In addition to the usual product / company information and 
facility tour, delegates received some very interesting lectures 
on change management, Retrofit Engineering – incorporating a 
real-design exercise - and also Field Service support. 

The Personal Development (PD) Day with Dr Martin Haigh MBE 
this time focussed on Time & Life Management, a core skill of 
every good manager. 

Even an old codger like me continues to learn some valuable 
lessons in these sessions, and I am a recent convert to the 
Covey Quadrant prioritisation app on my phone.’

The November session was held at BEL Valves in Newcastle.  
‘This is a favourite session of mine.’ continues Rob. ‘The sheer 
size and complexity of the BEL Valves offer makes it particularly 
interesting. 

Again in addition to the fascinating company introduction, HPHT 
session and tour of this amazing site, the day featured a valve 
building session – with a difference. 

One group of FLPs assembled a valve with only a GA Drawing 
for guidance, and then wrote a build-specification for the second 
group to follow when it was their turn. 

Cohort 4 stretching their acting muscles 

The reduction in build-time, with a well-laid out plan, is 
astonishing, particularly when one considers this is the first 
time some delegates have got hands-on so closely with real life 
product. 

There was also a tour of the fabulous Tyne Subsea facility 
nearby. Dr Haigh’s PD day this time focussed on Emotionally 
Intelligent Leadership. A key lesson here is recognising the 
difference between a manager and a leader, and also learning 
key influencing and persuasion techniques.’

‘Our most recent session was held recently at HSP Valves, 
Newbury, which delegates found especially interesting due to 
the non-manufacturing nature of the business. 

In addition to the familiar ‘boiler-plate’ content, it was extremely 
interesting to learn how the company adds value to the services 
it offers without the manufacturing process. 

These revolved around post-order services that would normally 
bog-down completion but where HSP’s expertise alleviates 
the customer of a great deal of hassle (inspection, expediting, 
engineering and supply chain management). 

‘The Art of Certification’ was another really useful session, 
followed by a facility tour of a nearby 3D printing company, 3T.  
The PD day this time focussed on an extension of Influencing 
and Persuasion, plus Negotiation and Conflict Handling – the 
exercise for which remains, for me as an observer, one of the 
most entertaining parts of the course, particularly if the ‘win, win, 
win’ goal is achieved. 

Not to mention the techniques are extremely valuable when 
taken back and applied in the candidate’s workplace.’

Cohort 4 were recently tasked with their end-of-year project, 
which we anticipate will result in a tremendous resource for all 
our members – watch this space!

Sophie Page from Wartsila Valves and Daniel Clayton from BEL 
Valves engrossed in applying the Covey Quadrant

Sophie Page from Wartsila Valves winning a contribution to 
session award presented by BVAA's Rob Bartlett

Rob Bartlett presenting Daniel Clayton with a 'contribution to 
session' award

The Cohort 4 team, BVAA's Rob Bartlett and Martin Haigh MBE

Dr Martin Haigh 'builds a valve' with the Cohort 4 team
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'Premier Powder Coating provides expert and proficient powder 
coating services to quickly and professionally cover any metal 
surface. Available in all RAL colours, benefits include a high 
quality, tough, scratch resistant surface which seals components 
to minimise corrosion risk and provide an attractive finish. 

The company is centrally located offering the full service: 
collection, coating and delivery with fast turnaround times. As 
well as a full collection and delivery service our factory is located 
in an easy to find and modern industrial park which allows 
customers to drop off and collect with ease providing an even 
more cost-effective solution. 

Other benefits of powder coating include being able to offer your 
customers a fast, efficient (in any colour) coating service which 
is a great way to boost your sales and open up new customers 
who need to match an architectural design scheme, product 
identification, brand colours or simply a robust finish that both 
protects and offers easier cleaning.'

Tel: 01623 528 914
Email: info@powdercoating-online.com
Web: www.powdercoating-online.com

'Since 1976 JBP has been a leading supplier of pipe, fittings, 
flanges, structural steel, valves and associated piping related 
products to the energy market.

Having stock available to satisfy the demands of the marketplace 
has been at the forefront of the company's strategy since its 
inception and continues to be so to this day, enabling the company 
to respond to and satisfy its clients' immediate requirements 
whether during normal operational hours or outside standard 
working hours. 

With over 8000 line items in stock JBP is able to manage day-to-
day needs no matter their scale.'

Tel: 01224 714 514
Email: sales@jbpipeline.co.uk
Web: www.jbpipeline.co.uk

Tel: 01282 413800
Email: hello@elite04.co.uk
Web: www.elite04.co.uk

'Flow Control Company Limited are an independent valve stockist 
and distributor based in the UK, but active internationally.The 
company supply a complete range of Floating Ball valves, along 
with Gate, Globe, Check and Butterfly valves. Also available are 
Trunnion Mounted Ball Valves.'

Their highly experienced team have over 100 years experience 
in the valve industry. Flow Control has an extensive network of 
Stockists and Distributors which covers all of the UK.

They offer customers the benefit of receiving local expertise 
with the added assurance that they have the full backup of the 
manufacturers own Agent. 

Tel: 01376 321 211
Email: sales@flowcontrol.co.uk
Web: www.flowcontrol.co.uk

'Hayley Group strive to provide market leading service combined 
with cost saving and energy efficiency initiatives to customers 
and suppliers. Hayley Group branch stocks are profiled to reflect 
localised industry requirements. This means next day availability 
of critical parts. 

Hayley Group Limited was established in 1976, originally 
specialising in bearing sales. Since making our mark in the 
industry, we have continued to extend our number of services 
and product lines in a bid to meet every industrial need. We pride 
ourselves on our stock availability, but above all, the dedicated 
workforce and branch network which delivers the exceptional 
service levels, and cost saving, energy efficiency initiatives.'

Tel: 0121 504 4299
Email: enquiries@hayley-group.co.uk
Web: www.hayley-group.co.uk

Welcome to the BVAA...

Left to right: Rob Smith, Group Managing Director (MD), Mick 
Durkin, Group General Manager (GM)

Left to right: Stephen Christopher, Sarah Law and Mark 
Anderson

'With over 40 years’ experience, this family-run business 
continues to grow from strength-to-strength. One of their many 
goals is to be one of the best, most reliable and trusted protective 
coating suppliers in the North of England. 

Specialists in corrosion control, they excel in the preparation of 
metal surfaces through the process of abrasive-blast cleaning in 
accordance with ISO 8501-1. They also offer specialist protective 
coating services applied in accordance with ISO 12944-5: the 
current client base includes but is not limited to those operating 
in Aerospace, Nuclear, Offshore, Subsea, General Engineering, 
Mining etc. With several industry-recognised Coating Inspectors 
available, as well as bespoke continuous training and 
development for operatives, some for which is endorsed by 
ICorr, they are at the forefront of the industry. NORSOK M-501 
and ISO 9001 accredited.'

General Manager Stuart Lemon proudly displaying their plaque

New members: 

'Established in 1988 Wolstenholmes Valves Limited brought 
together a combined experience of over 50 years in the design 
and manufacture of valves and associated products.

Their extensive customer base has extended over the years 
and includes most of the UK’s major power and water providers 
together with many customers in similar industries worldwide.

Wolstenholmes Valves Limited’s on-going objective is to 
provide competitively priced products, services and solutions 
to suit individual customers needs, backed by a continuous 
commitment to quality.'

Tel: 01204 528 609
Email: enquiries@wolstenholmes-valves.co.uk
Web: www.wolstenholmes-valves.co.uk

Hayley Group displaying their BVAA plaque
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Pressure Tech team raise £5K 

Sarah Knowles from Pressure Tech and team undertook the 
arduous and aptly named ‘Hell Valley Experience’ in the Lake 
District to raise money for Kidneys for Life in honour of Lisa 
Blair's son Rory who was born with chronic kidney disease since 
birth. In his first five years Rory had 14 operations as well as 
endless scans, tests, infections, catheters, bloods and hospital 
admissions. Throughout this Rory continued to be bright, bubbly, 
caring, smiling and cheeky. It's his unwavering bravery in the 
face of these procedures which inspired to team to undertake 
this challenge. 

The team comprised Lisa Blair, Sarah Knowles, Alison 
Pimblett, Joanne O’Dwyer, Caroline Johnson, Lucy Clark and 
Lynn Dobinson. The team braved the elements to carry out a 
number of challenges over 2 days including scrambling, caving, 
abseiling, trekking, cliff jumping, wild camping, waterfall jumping 
and problem solving over two days. 

Rory was on Haemodialysis for 8 months before receiving a new 
kidney from his father in 2018. 

The team raised an astonishing £5,444 smashing their target of 
£2,700. The charity directly fund the dialysis unit that little Rory 
attended and the ward where he is a regular visitor. 

Well done to the whole team! 

Hat Up!
If you’ve a charitable event planned, 
contact rob@bvaa.org.uk 

The BVAA will donate £50 to your charity if your 
behatted photo is chosen for publication. 

£5,444 raised!

Left to right: Alison Pimblett, Joanne O’Dwyer, Lucy Clark, Sarah Knowles, Lisa Blair (Rory’s Mum), Caroline Pimblett, 
Lynn Dobinson

If you would like to find out more contact us for a no obligation chat:
 Telephone: 01295 221 270   Email: karen@bvaa.org.uk

Networking 
Opportunities

Excellent Value

Informative 
Guest Speakers

Fantastic 
Entertainment

Last year's Spring Conference saw a fantastic line-up of guest speakers which covered a range 
of diverse issues in the Valve and Actuator industry. This years event will be no different in 
delivering incredibly informative guest speakers, lively entertainment, networking opportunities 
and a delicious dinner all delivered in the stunning surroundings at Formby Hall. The following 
day it will be time to hit the golf course to both network and practice your swing. 

  

Spring 
Conference 

2020




Date: 
20th - 21st 
May 2020

Where is it? Formby Hall, Southport Old Road, Formby, Southport, L37 0AB

££

Members Costs
- Sponsorship: £990pp + VAT
- Whole Conference: £290pp + VAT
- Conference Only: £160pp + VAT 
- Dinner Only: £85pp + VAT
- Golf: £80pp + VAT
- Exhibition Stand: £210pp + VAT

Non-Members Costs
- Whole Conference: £580pp + VAT
- Conference Only: £320pp + VAT 

Contact us today!
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Bernard Controls - Weatherproof 
quarter-turn AQ range now up to 
10,000Nm

Tel: 07435 266 310
Email: phil.minchin@bernardcontrols.com
Web: www.bernardcontrols.com

'BERNARD CONTROLS, electric actuator 
specialist, have extended their product range 
of weatherproof quarter-turn actuators. The 
AQ range, specifically designed for the power, 
water and various industrial applications, is 
now available for torques up to 10,000Nm as 
standard.'
With over eighty years of experience since their first compact 
quarter-turn electric actuator was launched, Bernard Controls 
continues to advance and expand its portfolio to meet the needs 
of consumers. 

Whether for common flow control in thermal power plants, water 
treatment plants, or any industrial application, Bernard Controls 
can deliver a compact, simple and reliable electric actuation 
solution to suit market needs. 

Under the label FIRST BC, the AQ actuator range has been 
created for moderate environmental and operational constraints. 
This offers users the essential key functions to operate their 
valve with optimum safety and efficiency at all times.

Actuators from the AQ series offer a compact optimized design 
that is user-friendly, reliable and of exceptional quality. The range 
is also available in multi-voltage dependent on the application, 
whether it be AC/DC or single/three phase. 

Constructed with full aluminium enclosure, fortified with a durable 
powder coating, the AQ range offers IP68 and C4 protection as 
standard. 

The actuators are incredibly easy to operate, set up of travel limit 
switches requiring only a standard screwdriver which eliminates 
the need for any special tooling. They are also available pre-
wired. 

Because security onsite is mandatory, AQ actuators have 
declutch-free manual override for quick intervention when 
needed, and all motors come with thermal protection. Moreover, 
AQ actuators offer a wide range of options for On-Off functions 
(Class A), Inching/Positioning (Class B) or Modulating 
applications (Class III): additional signalling relays, stainless 
steel name plate, Fieldbus communication protocol.

By the end of 2019, 7 new models for the quarter-turn AQ range 
have been released: AQ80, AQ150, AQ280, AQ430, AQ610, 
AQ830, AQ1000. 

By offering these newer products, Bernard Controls have been 
able to extend the torque range from 15 to 800 Nm in direct 
and up to 10,000 Nm. The AQ quarter-turn series is also further 
complimented by the AT range for multi-turn applications.

Now available for order and global delivery, the complete AQ 
range features two control types: electro-mechanical SWITCH 
version and an integrated new LOGIC version. Both are available 
for standard on-off or modulating applications. Bernard Controls 
LOGIC control has been specially redesigned to offer the main 
functions expected from modern integrated controls. 

Now featuring a large LCD display, this turn-key integrated 
control system enables non-intrusive settings for enhanced 
safety and reliability, whilst being compatible with the most 
common fieldbus protocols including Modbus and Profibus. 
Bluetooth communication (as standard) also allows the user 
to communicate with BERNARD CONTROLS new mobile 
application BC APP with user friendly settings, basic commands 
and troubleshooting.

First BC AQ430, up to 4300 Nm

The range features large LCD display and user-friendly local 
command

For more information on our AQ range visit: 
www.bernardcontrols.com/en/library 

Oil and gas valve engineering specialist 
announces ambitious 5-year plan for growth and 
new CEO.

Severn Glocon Group has received a multi-million pound 
investment from energy investor Blue Water Energy. The 
investment deal, which is subject to certain conditions precedent, 
sees management team member Colin Findlay take on the 
role of new CEO to lead the implementation of a new plan for 
expansion and a focus on new product development. 

Severn Glocon is one of the biggest manufacturers of control 
valves for the oil and gas industry, and employs over 900 staff 
worldwide including 370 in the UK. The independent UK-based 
company, with manufacturing locations in Gloucestershire, 
Yorkshire and Chennai and service operations globally, now has 
a fully-funded growth plan that will build on its proud heritage 
and customer and supplier base to take quality and reliability to 
the next level. 

Severn Glocon founder Maurice Critchley steps into a non-
executive director role and remains as an investor in the 
company, alongside Blue Water Energy. As well as knowledge 
of the industry, Blue Water Energy will provide capital for the 
ambitious 5 year growth plan – allowing Severn Glocon to 
move forward with a positive balance sheet and ample financial 
support. Christopher Powell continues in his role as Chairman.

Maurice Critchley comments: “Having created an excellent 
global manufacturing business over the past 30 years, I am 
pleased to see it in good hands and I look forward to supporting 
our new CEO, Colin Findlay, and Blue Water Energy, in taking 
Severn Glocon to the next level around the world.”

New CEO Colin Findlay of Severn Glocon remarks: “I am very 
proud to step into the role, leading the highly experienced Severn 
team.  Our development plans are now in place and backed by 
Blue Water Energy. 

We are confident that our markets are strong and Severn will 
continue to punch above its weight with specialised products in 
all of its core markets.”

Mr Findlay, who has worked at Severn for the past 14 years, 
is also Chairman of the British Valve and Actuator Association 
(BVAA).

Blue Water Energy Director Salil Oberoi said: “We are delighted 
to be working with this hidden gem of British industry. We are 
excited to work with Colin Findlay and his team as we embark on 
the next chapter of the Severn Glocon story.  

Blue Water Energy brings a wealth of experience in growing 
energy related companies and we share the same ambitious 
growth plans for Severn Glocon that Colin and his team have. 
We are also are grateful to have Maurice Critchley in his new 
advisory role on the board and the experience he brings.”

Severn Glocon receives multi-million 
pound investment from Blue Water 
Energy

Tel: 0845 223 2040
Email: sales@severnglocon.co.uk
Web: www.severnglocon.com
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Laser Ltd - sixty years since the 
revolution

Tel: 01623 515 545
Email: sales@laser-online.co.uk
Web: laser-online.co.uk

In 1964, when Auric Goldfinger was tormenting James Bond, 
“No, Mr Bond, I expect you to die!” it was only 4 years since the 
very first practical laser had been invented – and only a year 
since a version, that may have done the promised damage to 
007, was first tested.

Either way in 2020 Laser Technology is 60 years old. Laser has 
transformed Science, Surgery, Transport, Quality Control and 
Barcode Reading, alongside many other applications in many 
different sectors. It is so widely spread that no one is likely to go 
through a day without some form of Laser making his or her life 
easier. 

When it was invented, this technological breakthrough was so 
far from anything that came before it – and so far ahead of its 
time – that those writers of science fiction and thrillers jumped 
at the chance to use it in their stories; a sure sign of a revolution 
in the making.
 
And so it proved to be; in many more ways than were even 
dreamt of back then. 

Theodore H. Maiman, was working for the Hughes Research 
Laboratory in Malibu California when he demonstrated the first 
practical laser machine in 1960. The dedicated laboratory was 
the research arm of Hughes Aircraft, founded in 1932 by the 
famous industrial visionary Howard Hughes. 

The two large white buildings of its current incarnation still 
overlook the Pacific, where work carries on advancing the 

descendent tech for its current owners GMC and Boeing. The 
next incarnation came very quickly when in 1961 Kumar Patel 
started working at Bell Labs and by 1963 had developed the first 
cutting Laser. 

In such a relatively short space of history, Laser has become so 
embedded within the English language it is hard to believe that 
the word itself didn’t exist before it became the acronym for Light 
Amplification by Stimulated Emission of Radiation.

It is these pioneers to whom we owe our industry. 

Even the very latest machines at Laser Limited aren’t suitable 
for scanning credit cards or carrying out Eye Surgery, but they 
do cut sheet metals to extremely fine tolerances, with multiple 
advantages over mechanical cutting and drilling; not only in 
precision terms but also due to the lack of contamination from 
physical cutting tools and edges. 

The much smaller heat effected zone vastly reduces the chance 
of warping thinner sheet materials - and as Laser beams don’t 
wear out there is zero opportunity for a production run to have 
the Quality Control issues that may occur when a mechanical 
tool isn’t changed over soon enough to avoid exceeding the 
range of tolerance demanded.

Of the options available for Laser Cutting we chose to equip with 
Fibre Laser because we wanted to offer as flexible and wide 
ranging a service as possible; allowing our clients to source 
components in different metals from one company. 

Other Laser cutting technologies were not suitable for more 
malleable sheet materials with lower melting points - such as 
Copper or Brass. 
 
The focussed beam of our state of the art Fibre Cutting Laser 
Machines can reproduce any design specified for manufacture 
in, but not restricted to, Mild Steel up to 20mm thick, Stainless to 
16mm, Aluminium to 12mm and Copper or Brass to a thickness 
of 4mm.

Work handling is also much more efficient on our Laser beds, the 
travel and turning of our Lasers and the sheet metal being cut 
is directed by CNC software which combines with CNC Braking 
when the components being produced need to be folded - before, 
after or simultaneously with the Laser cutting process.

The QK Group has invested heavily in Laser Limited’s dedicated 
staff and next gen equipment, to give our manufacturing clients 
the very best service available – but it doesn’t stop there – not 
only in California but also around the world, Laser technology 
has advanced in every one of its 60 years.

We expect that development to continue – eventually overtaking 
the powerful Plasma Cutting tech, which is currently one of the 
only options for cutting much thicker sheet steels. When that 
happens our services to design engineers will allow them to 
create virtually anything.
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Langley Alloys are the original inventor of super duplex 
stainless steels and have specialised in these attractive, high-
performance alloys ever since. We invented the very first super 
duplex stainless steel, Ferralium 255, in 1967. In addition, we are 
the distribution partner of Sandvik for duplex and super duplex 
grades, meaning we hold unrivalled stocks of these alloys. 

Super duplex stainless steels benefit from a combined 
microstructure of austenite and ferrite, which provides an 
optimum mix of mechanical and physical properties. The term 
super duplex is typically applied to duplex stainless steels with 
a chromium content of 25% and a PREN value >40. Pitting 
Resistance Equivalent Number (PREN) is a quick reference to 
the corrosion resistance of stainless steels and other corrosion 
resistant alloys (CRA), which are most likely to be impacted by 
pitting and crevice corrosion. For Alloy 316L, the PREN is only 
25, and for duplex grades it is 34, so the uplift for super duplex 
stainless steels (SDSS) is significant.

As a very crude ‘rule of thumb’, Alloy 316L can be used 
successfully in rural, urban and estuary environments, but is 
limited in more exposed coastal settings; 2205 duplex can be 
comfortably used in estuary, marine and offshore environments; 
but for applications with long-term immersion then a super 
duplex may be necessary.

However, when discussing PREN and corrosion resistance, we 
are overlooking the other significant benefits of super duplex 
stainless steels. Firstly, the strength levels are twice those of 
regular duplex grades, and three to four times those of Alloy 
316L. This means that not only can more applications fall within 
the scope of these alloys, but also end users can exploit this 
virtue to use less metal, saving cost, reducing component size 
and decreasing the suspended weight.

All duplex grades resist the effect of stress corrosion cracking, 
again making them suitable for application in a number of 
aggressive environments. Their higher strength will contribute 
to this resistance, but the duplex microstructure of austenite and 
ferrite grains helps to prevent the propagation of cracks through 
the alloy.

Finally, for an alloy family with this very favourable combination 
of physical and mechanical properties, alternative metals are 
generally more highly-alloyed and significantly more expensive. 
Super duplex stainless steels benefit from a lower nickel content, 
reducing their cost and limiting their price volatility.

In addition to Ferralium 255-SD50, we carry the following grades 
from ½″ to 16″ diameters.

32750 (F53, SAF2507, 1.4410, UNS S32750)

32760 (F55, 1.4501, UNS S32760, Zeron 100)

2205 (F51, Sanmac 2205, 1.4401) 

Langley Alloys for super duplex

Tel: 01782 610250
Email: sales@langleyalloys.com
Web: www.langleyalloys.com

Global integrated mechanical and electrical services company 
EnerMech has announced the appointment of industry 
heavyweight Christian Brown as its new Chief Executive Officer.

  

A highly experienced, successful and well regarded business 
leader, Chris was previously CEO of global engineering and 
construction company, Kentz, where he successfully led the 
growth from a small AIM listed business to a $2.5bn (£1.9bn) 
revenue FTSE 250 company before its sale and integration into 
SNC Lavalin in 2014. 

More recently, Chris held the role of Corporate Development 
Officer with SNC Lavalin where his success included the $2.67bn 
(£2.1bn) acquisition of WS Atkins in 2017.Prior to this Chris held 
senior leadership rolwes within US Fortune 500 companies 
Kellogg Brown & Root and Foster Wheeler with tenures working 
across Europe, Africa, Middle East, APAC and the Americas.

EnerMech employs 3,500 staff across 40 locations in the UK, 
Norway, the Middle East, Caspian, Asia, Africa, Australia and 
Americas, working on large-scale projects across the oil and 
gas, LNG, renewables, defence, power, infrastructure and 
petrochemicals sectors.

EnerMech’s Chairman, John Kennedy, who led the search 
process on behalf of its private equity owner, NASDAQ listed 
The Carlyle Group, said: 

“After a thorough and rigorous search process we are delighted 
that Chris Brown has agreed to join EnerMech as its CEO. 
Chris has an exceptional track record in growing and improving 
international service based businesses with an emphasis on 
customer relationships. 

He is a people and customer centred individual with a strong 
history of creating highly engaged teams, which ideally suits him 
to EnerMech’s entrepreneurial culture. 

I am personally very pleased that we have been able to attract 
someone of Chris’s calibre and track record to lead the business 
as it enters its next phase of development.”

EnerMech founder Doug Duguid returned to the CEO role in 
September on an interim basis after his initial replacement, John 
Guy, stood down from the role for personal family reasons. Doug, 
who will leave the Aberdeen-headquartered business following a 
planned transition period, said: 

“Chris Brown was the stand-out candidate to take on the role of 
CEO and to drive our business on to the next level of international 
growth. His credentials are impeccable and include 30 years’ 
experience in the LNG, oil and gas, refining, and petrochemicals 
industries, where he has consistently delivered high growth and 
positive shareholder returns.”

“Chris is intimately familiar with the market that EnerMech 
operates in, and there are many strong parallels between his 
time as CEO of Kentz and our planned growth strategy. 

He shares our company culture, which is centred on 
entrepreneurship and on putting the client central to all we do, 
and I am confident EnerMech will thrive under his leadership and 
realise its potential as a global services provider to the energy 
and infrastructure sectors.”

Chris Brown added: “I am excited to lead the second phase of 
EnerMech’s development and to build on the strong foundations 
established by Doug Duguid and his management team. 

The company has been through a period of rapid growth over the 
past 10 years and with the support of The Carlyle Group there 
are no limits to our future ambitions.”

Chris Brown’s appointment as EnerMech CEO is effective from 
1 January 2020.

Tel: 01224 723 300
Email: sales@enermech.com
Web: www.enermech.com 

EnerMech appoint Chris Brown as 
Chief Executive Officer

'A highly experienced, successful and 
well regarded business leader.'

New Chief Executive Officer Christian Brown 
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Muller Coax have developed a patented energy saving valve 
which can offer up to 80% power saving on similar sized valves.

The new green line series has been specially developed as 
an energy efficient series of solenoid valves. For this reason 
directly-controlled standard valves from müller co-ax have been 
paired with completely new, patented control electronics. 

The valve has an optical position indicator as standard on 
the terminal box for the “open / closed” position. This position 
indicator is also available as electrical signal. The despensing 
mode is currently in preparation.

Coax Valves - Green Energy Saving 
Valve

Tel: 01908 067 583
Email: john.osborn@coaxvalves.co.uk
Web: www.co-ax.com

Flanged or threaded from 15mm through to 40mm orifice and 
100 bar rated the design in the electronic circuitry within the box 
allows:

• Different opening / closing speeds at the flick of a switch 
helps to eliminate vibration and water hammer in the 
pipework

• Holding voltage of a low 7.5 watts for the smaller 15mm 
valve, reduces the power consumption when energised for 
long periods and the coil remains cold

• Visual identification shows when valve is energised.

For over 60 years, müller co-ax ag has been an innovative 
leader in the unique design and manufacture of coaxial valve 
technology for businesses worldwide. 

Today, müller co-ax ag continues to expand its international 
presence, providing customers and industries world wide with 
the exceptional customer service focus that the company has 
maintained over its 60-year history.

Contact us for further information on this range and the many 
other valves we offer for many varied and arduous applications.

BS EN 12516-2:2014 prA1 Industrial valves - Shell design strength 
- Part 2:Calculation method for steel valve shells - Draft amendment 
issued for public comment

What is it?: This European Standard specifies the method for the strength calculation of the 
shell with respect to internal pressure of the valve.

Why is it important?: The amendment has been issued to
1. Correct the symbol formatting
2. Amend the calculation method for Rectangular or square flanges
3. Amend the method for determining the design temperature of the bolting
4. Update the Annex ZA in accordance with the latest agreed layout

Supersedes: The proposed amendment will update the 2014 version.

'Fully automatic energy reduction 
of up to 80%'

Trillium Flow Technologies - new 
name, years of experience

Tel: 01422 282 000
Email: info@trilliumflow.com
Web: www.trilliumflow.com

Trillium Flow Technologies new manufacturing facility in China

Trillium Flow Technologies may be a new name in the valve, 
pump and service markets, but its global portfolio of brands has 
a long, esteemed heritage that goes back nearly 200 years.

Trillium Flow Technologies was born on July 1st, 2019, when the 
Weir Group, PLC finalized the sale of its flow control division to 
First Reserve, a global energy-focused private equity group. 

David Paradis, former acting president of Weir Flow Control, took 
the helm as Trillium Flow Technologies’ CEO and now leads the 
company from its new global headquarters in Houston, Texas.

Trillium provides mission-critical pumps, valves and actuators to 
a variety of global industrial markets, including but not limited 
to oil and gas, fossil and nuclear power, water and wastewater, 
mining, and general industry. 

It’s portfolio of brands includes many well-known names:-

• Atwood & Morrill® 
• Autotork™ 
• Batley Valve® 
• BDK™ 
• Begemann® 
• Blakeborough® 
• Floway® 
• Gabbioneta Pumps™ 
• Hopkinsons® 
• Roto-Jet® 
• Sarasin-RSBD™ 
• SEBIM™ 
• TRICENTRIC® 
• WEMCO® 
• WSP™ 

A global company from the very start, Trillium Flow Technologies 
enjoys an expansive network of manufacturing facilities, service 
centers, and sales offices throughout the world and takes 
pride in its ability to produce highly engineered, industry-tested 
products, provide timely service and deliver solutions specific to 
local market needs. 

Product specialists provide invaluable expertise and guidance, 
reducing process times and ensuring maximum operational 
efficiency. With a global supply network delivering quality OEM 
spare parts when and where needed.

The picture shows Trillium’s new, purpose built, manufacturing 
facility in China.

'Trillium Flow Technologies comprehensive 
services and products will change the way you 

think about your flow control and whom you 
trust.'
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Another year at QK 

‛2020 isn’t only a new year and a new 
decade it is also QK’s 15th Anniversary.’

 

In 2019 we thought it would be a great time to have a catch 
up with customers (see Valve Magazine Issue #51) and show 
as many customers as possible all the advancements and 
additional services we now offer. 

The physical growth in our facilities and manufacturing 
capabilities, the off the shelf products we have added to 
complement our bespoke manufactured components and, just 
in the last few months of the old year, the addition of Powder 
Coating to the portfolio.

In March 19 we increased capacity by investing a further £625k 
in 7 new CNC Machines.

In April 19 we added another 4,000 square feet to the main site 
to house the additional off the shelf products and create further 
space for inspection and dispatch.

In October 19 we contracted specialists to have the floors epoxy 
coated, as part of ongoing H&S Programmes and to enhance the 
professional image we are already very proud of.

In 2020 we are taking the Group another step forward – ensuring 
all our current customer base have the information they need 
to take full advantage of these services – but also reaching 
out to discover what else those long term associates, and new 
customers alike, think we should add to improve our overall 
service even more. 

When asked for an analogy of one piece of work from 2019, 
where he felt the QK Group really delivered, above and beyond 
what was expected by the customer, Mick Durkin, General 
Manager at Quickits and a key figure in setting up Premier 
Powder Coating Ltd, said it was… 

“…impossible to choose one as there have been so many. If 
I had to choose then I would say an extension job where we 
did around 150 2mtr plus extensions all powder coated, and 
delivered early, to a very happy customer.”

Forward-looking companies are successful only when the Team 
knows where the company is headed and want to be fully part 
of that success. Tel: 01623 515 545

Email: info@quickits.co.uk
Web: www.quickits.co.uk

From experienced Managers like Mick, who have been with the 
company from the outset a decade and a half ago, and Tim Clark 
who departed ten years ago only to be drawn back in 2019, to 
take up the role of Business Development Manager - to Carly 
Lodge - who has now been with QK for only 4 years but has 
already been promoted to Operations Manager; where she has 
built, and continues to develop, a highly efficient and productive 
team.

Another new entry to the Industry is Emily Hydes, who was 
recruited by QK only shortly after Carly. Emily has found the 
environment so conducive to her natural people skills that we 
had to put her in charge of Sales and Logistics at Laser Ltd.

We would need the rest of the magazine to mention everyone 
that makes the place hum. 

Across the Group the companies and individuals work 
as dedicated project teams for specialist clients or in any 
combination to deliver the one stop full range of services our 
often brilliant Process Industry customers need to grow their own 
businesses.

2019 was a big year for QK, 2020 will be another – and we want 
to tell you all about it. 

ISO/FDIS 22153 Electric actuators for industrial valves — General 
requirements 

What is it?: This document provides basic requirements for electric valve actuators, used 
for on-off and control valves. It includes guidelines for classification, design, enclosure 
and corrosion protection, and methods for conformity assessment.

Combinations of electric multi-turn actuators and gearboxes supplied by the actuator 
manufacturer are within the scope of this document.

This document does not cover solenoid actuators, electro-hydraulic actuators and electric 
actuators which are integral to the valves.

Why is it important?: This is the document issued for Final Vote and approval to publish of 
the new ISO for Electric Actuators.  The DIS was issued for Public Comment in September 
2018.  The comments from the DIS were reviewed and the standard updated by ISO 
TC153 WG1. The standard will be published as an ISO.  There is an existing BS EN 
15714-2 for Electric Actuators. 

Supersedes: This is the draft of a new international standard. 
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quickits.co.uk | +44 (0) 1623 515545
Quality equipment for process plants

PART OF THE

Reviewing your supply chain?
QK - THE UK MANUFACTURER of World 

renowned Valve Mounting Kits, also stock a 
full range of Worm, Declutch and Bevel 

Gearboxes, Spring Return Handles and Switch 
Boxes - all for same day despatch - combined 

with high quality design to manufacture, 
precision engineered solutions for any 

application.

We could be your strongest link!

Specialising in the valve and process industry.
Distance no object!

SAME DAY DESPATCH
AVAILABLEBe a part of the BVAA family...

Contact us today to find out more

Call: 01295 221 270    Email: enquiry@bvaa.org.uk

Join a network of 200 companies specialising in the Valve and Actuator sector 

Houston, TX, US, 5th February 2020 – Oxford Flow, the flow 
control equipment specialist for oil, gas, water and industrial 
process industries, today announces the appointment of Andy 
Ghiz as VP, Americas, and the creation of a U.S. subsidiary 
(Oxford Flow Americas, Inc.), to expand its reach in North and 
South America, and to offer on-the-ground commercial and 
technical support.
 
Based in offices in the Park Row area of Greater Houston’s 
Energy Corridor, Ghiz brings a wealth of experience in valves 
and engineered equipment, in the oil, gas, chemical and water 
industries. He has previously held positions including SVP 
business development at Wood; VP, manager of midstream and 

pipeline services at URS; and Global Business Line manager at 
Crane ChemPharma and Energy. His role will focus on building 
an operation in Houston, supporting the existing client base, and 
developing Oxford Flow’s long-term strategy for the Americas. 
 
Oxford Flow traces its roots back to Oxford University, where 
the core inspiration for the product range struck Professor 
Tom Povey, who at the time was conducting research into jet 
turbines. Professor Povey’s insight led to a radical redesign of 
the pressure reducing valve (PRV). 

From here, Oxford Flow has expanded to offer a range of PRVs 
and gas regulators across all sectors, which are 90% lighter and 
50% smaller than traditional control valves, as well as being 
more reliable and cost-effective.
 
Neil Poxon, CEO at Oxford Flow comments: “The U.S. is an 
integral part of our strategy as we look to expand across all the 
sectors we operate in. 

Houston was the ideal first location due to its position as an oil 
and gas hub and its number of public works companies. We are 
extremely pleased to have Andy join the team; his combined 
experience across sectors and connections will bring a valuable 
skill set to drive us forward.”

 
Ghiz adds: “At Oxford Flow, innovation is a core principle, not a 
buzzword, which is just one of the reasons I am thrilled to join the 
team. No matter what sector – water or oil and gas – companies 
are always looking for ways to increase safety, reduce costs, 
improve efficiency and be more environmentally friendly. Oxford 
Flow’s products deliver on those promises.”
 

Oxford Flow puts boots on the ground 
in U.S. with VP hire

New appointment, Andy Ghiz as VP

Tel: 07779 625 189
Email: info@oxford-flow.com
Web: www.oxford-flow.com
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In 2002, Bayer invested around €110 million in the construction 
of a multi-purpose system at its site in Dormagen, Germany. This 
houses everything under a single roof, from the development 
and manufacture of new active ingredients for crop protection, 
as well as laboratory processing, sampling and piloting, right up 
to the production processes. 

The system is designed so that subsystems and equipment such 
as dryers, centrifuges, distillers, stirrer tanks and other reactors 
can be flexibly connected and operated. An in-house pipeline 
with adaptable piping takes care of the material flows, while 
the decentralised process control system is distributed over 67 
automation systems, thus enabling the process controls to be 
flexibly adjusted.

As the process development requires the use of flammable 
operating fluids, frequent process changeovers and numerous 
interfaces and intervention points, the entire system has been 
classified as potentially explosive zones 1 and zone 2 according 
to the explosion prevention and protection measures. 

Minimising safety risks for people and the environment
The probability of an incident occurring at a chemical plant 
depends largely on the reliability of the system components and 
the individual processes. 

This includes, for example, the availability of coolant water, 
electricity, emergency stop devices, stress-relief devices, pumps, 
mixers and process valves.

Processes can be reliably controlled when all the important 
elements operate correctly, from system operation to the safety 
functions for instrumentation and control technology. 

Safeguarding process facilities in the chemical and petrochemical 
industry using instrumentation and control technology is thus 
very important. 

Optimising the economic efficiency of processes
The economic efficiency of a process also depends largely on 
the reliability of the individual system components, and thus also 
on instrumentation and control technology. 

As modern process engineering systems are highly optimised, 
increased levels of output can only be achieved with a reliably 
functioning, highly productive system without downtimes. This 
means reducing inspection cycles and inspection times, as well 
as avoiding idle times or downtimes caused by repairs carried 
out outside of the maintenance schedule. 

Solenoid valves – instrumentation and control technology 
components with high levels of responsibility
The Bayer Crop Science’s multi-purpose system uses numerous 
instrumentation and control technology devices in order to switch 
dosing valves, exhaust valves, steam valves etc. to failsafe 
positions. The solenoid valves that activate the actuators must, 
at a very minimum, have the same SIL classification as the entire 
safety loop (with single-channel architecture). 

A solenoid valve in a safety loop is generally placed between the 
positioner and the actuator and is used to quickly exhaust the 
actuator and close the process valve in case of an emergency.

Solenoid valves VOFC and VOFD, which Festo added to its own 
product range at the end of 2012 as part of a takeover of the 
process automation division of Eugen Seitz AG, can be supplied 
with TÜV certification up to SIL 3. These valves, in accordance 
with the latest SIL classification from TÜV Rheinland, will 
guarantee a failure probability rate of 2.41 E-4 and a safe failure 
fraction of 75%. In other words, if used properly, a maximum of 
one faulty operation will occur in 2,410 switching cycles. 

Assuming that such safety loops undergo a failsafe inspection 
once a year, this means that a faulty operation will occur once in 
2,410 years; so it is virtually impossible for a valve not to switch 
when it should. These solenoid valves are available with ignition 
protection types “Ex em” and “Ex ia”, and are thus especially 
well-suited for use in safety loops. 

Application
In the production of eye ointment, it is vitally important to ensure 
that the components are mixed correctly and, above all, that 
they are sterile. For this purpose, the plant includes a vacuum 
process system including two sequentially switched mixing tanks 
with speed-controlled agitators. Their task is to mix the fully 
automated process media gently at a constant pressure and to 
emulsify them. 

In order to avoid boundary layers during the mixing process 
and to guarantee constant and even consistency, the mixture is 
withdrawn from the pre-mixer and fed into the final mixer via a 
sophisticated pipe system. 

This ensures that no concentration gradients occur and that the 
eye ointment is perfectly mixed and to a constant high quality. 
After preparation is complete, the eye ointment is passed on to 
storage containers.

Plant Design

For controlling the sterile media, stainless steel aseptic multi-
port diaphragm valve blocks were selected for feeding the 
media in the bypass pipe system and for removal of the final 
product. Cleaning and sterilisation of the whole production line 
is also integrated into the block valves’ functionality with SIP 
(Steam in place) valves machined into the blocks. This means 

that unnecessary deadlegs between the valves can be avoided 
and welded joints saved. A further special feature is the fully 
automatic control/monitoring system using fieldbus supported 
switchboxes.

Solution
 

All valve functions are combined into the compact multi-port 
valve blocks (GEMÜ-M600) based on diaphragm valves. The 
valve blocks are individually designed to meet all requirements 
during the system planning phase. The GEMÜ BioStar range of 
actuated and manual valves, such as GEMÜ 650, 653, and 654 
are used to operate the valves. All BioStar valves are designed 
according to Good Manufacturing Practice (GMP) for use in a 
sterile environment. On top of their safe function, their design 
also ensures that they can be easily cleaned externally. GEMÜ 
1236 switchboxes are mounted on the GEMÜ 650 pneumatic 
actuators. The current position of the valve is displayed via high 
visibility LEDs and fed back to the plant control system.

Tel: 01925 824 044
Email: enquiries@gemu.co.uk
Web: www.gemu.co.uk

GEMÜ - Sterile Valve ApplicationFesto - 15 years without any failures

Tel: 0800 626 422
Email: info_gb@festo.com
Web: www.festo.co.uk

GEMÜ M600 valve block with 650 BioStar actuators and 1236 
switchboxes (showing SIP steam inlet to block)

From left to right: GEMÜ BioStar 650, 653 & 654

Eye ointment production line
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Langley Alloys stocks a range of alloys that all generally provide 
excellent corrosion resistance and high strength. As such they 
are widely used in an array of industrial processes where ‘wet 
corrosion’ is usually the limiting factor in operating lifetime. 

To be classified as a stainless steel, an alloy needs to contain 
at least 11.5% chromium. As the chromium content increases, 
so usually does the level of corrosion resistance. However, only 
increasing the chromium content will create poor mechanical 
properties and difficulties in fabrication. 

Super duplex stainless steels (SDSS) inhabit a sweet-spot of 
performance and price. With a strength well beyond standard 3xx 
stainless steels, and pitting corrosion resistance commensurate 
with many more expensive nickel alloys, they are widely used in 
aggressive applications. 

Valves, pumps and other flow control components manufactured 
using super duplex stainless steels may find application in the 
following end uses:

a) Oil & Gas – perhaps the most common application, particularly 
as super duplex alloys were invented largely with valve and pump 
bodies in mind, at a time when the North Sea was coming on 
stream. These alloys are included in NACE MR1075 / EN15156-
3 as being suitable for use in H2S-containing environments i.e. 
sour service.

b) Chemical Process Industry – a large number of processes 
will utilise sulphuric acid, nitric acid and phosphoric acid, such 
as in the production of PP, PVC, TiOx, dyes and agrochemicals. 
Fortunately, SDSS are generally resistant to reducing acids, as 
well as offering good abrasion and wear resistance.

c) Pollution Control Scrubbers – this has been a successful 
application for. These grades strongly resist corrosion in such 
environments; seawater is frequently used as a coolant, and 
acids such as sulphuric acid are formed from the emissions of 
the burnt fuel.

d) Water Treatment – associated applications such as sewage 
treatment, desalination and swimming pools all use SDSS to 
resist the threat of corrosion from seawater, contaminated or 
brackish solutions.

e) Paper & Pulp – most components throughout the production 
processes of pulp and paper can make use of super duplex 
alloys. Duplex and lean duplex grades are typically specified 
where possible on grounds of cost, but SDSS will be used in 
areas of greatest risk of failure.

f) Vegetable Processing – a less obvious application has been 
in the construction of equipment for processing grains and 
vegetables, The severe wear and corrosion (‘erosion corrosion’) 
conditions involved in sugar cane processing have been well-
served in Ferralium 255.

g) Marine Applications – although Alloy 316L is sometimes 
described as a ‘marine grade alloy’, continued exposure to 
seawater really demands the corrosion resistance of a SDSS in 
order to provide long-term performance. 

Langley Alloys stocks a comprehensive range of super duplex 
stainless steels as solid bars Ferralium 255 (UNS S32550, 
1.4507) – from ½″ to 14″ diameter

Alloy 32750 (SAF2507, 1.4410, UNS S32760) – from ½″ to 16″ 
diameter

Alloy 32760 (1.4501, UNS S32760, Zeron 100) – from ½″ to 16″ 
diameter

Alloy 2205 (1.4462, UNS S32205, Sanmac 2205) – from ½″ to 
16″ diameter

Corrosion resistant alloys from 
Langley Alloys

Tel: 01782 610250
Email: sales@langleyalloys.com
Web: www.langleyalloys.com

Tax Service

HR Service

Health & Safety 
Service

Legal Service



££





Free Business 
Shield Services 
For All Members
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KSB Isoria Valve 

'Butterfly to Gate to Globe to Diaphragm 
to Control Valves to Pumps to Service.'

We have supplied generations of customers worldwide with 
valves, pumps, automation products and services. A company 
with that kind of experience knows that success is a process 
based on a stream of innovations. A process made possible by 
a close working alliance between developer and user between 
production and practice.

A comprehensive product range, short response times, tailored 
service and spare parts solutions – no other competitor offers a 
comparable range of products and services. 

In all phases of the product life cycle, we are on hand to ensure 
that our customers secure long-term value from their systems.

First-class products and excellent service take top priority at 
KSB. To maintain this level of excellence, we have developed 
a modern quality management system with globally applicable 
guidelines. 

It is based on the Business Excellence model of the European 
Foundation for Quality Management, which already ensures 
improved quality management Europe-wide. 

Our guidelines define uniform quality for all KSB locations and 
have helped us to optimise our manufacturing processes. The 
results are shorter delivery times and global availability of our 
products. 

These guidelines govern the way we act so comprehensively 
that even the competence of our consulting and the good value 
for money we offer are clearly stipulated. Like the ‘Made in 
Germany’ quality seal, we introduced internal certification as a 
sign of the highest quality: ‘Made by KSB’

Apart from the KSB umbrella brand, the following brand names 
identify quality products and services by the KSB Group:

Amri Butterfly valves: Under the AMRI brand, KSB sells its 
butterfly valves. They are used in building services, industry, 
water engineering, power generation and Nuclear applications. 
AMRI products include pneumatic, hydraulic and electric valve 
actuators as well as control systems.

Sisto Diaphragm valves: Under the SISTO brand, KSB sells its 
diaphragm valves. 

They perform shut-off duties in building services, industrial, 
water management, power generation and Nuclear applications. 
Along with range valves for sterile processes including biotech 
applications. The Sisto valve is a world leader. 

As an innovative supplier of valves and pumps, we attach great 
importance to providing you with a comprehensive service of the 
highest quality. In fact, we believe it’s so important that we even 
gave it a special name: KSB SupremeServ.

KSB SupremeServ is on hand to support you with classic and 
digital service. Spare part solutions over the entire product life 
cycle. Whether it’s a KSB product, non-KSB product or other 
rotating equipment, KSB can support you and you’ll benefit from 
reliable and sustainable operation of your system.

'Wherever and whenever you need us, 
we’re there for you.'

KSB is your complete manufacture and 
service partner

KSB Sisto Valve

Tel: 01509 231 872
Email: sales@ksb.com
Web: www.ksb.com
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Premier Powder Coating - get your 
colour on!

We added Premier Powder Coating (PPC) to the QK Group 
to square the circle – that additional service that would save 
our customers time, create another option when specifying 
manufactured or stock items from the Group, or add quality and 
a value added aspect to the work of industry colleagues in metal 
fabrication and manufacture.

After many years experience in providing Coating services to our 
customers, even we were slightly surprised as usage surpassed 
expectations, less than 6 months after launch, finding PPC was 
already working independently of the group for many quality 
fabricators and manufacturers, (who wanted to offer a coating 
service to their clients), as well as daily production for Laser Ltd 
and Quickits Ltd to coat manufactured and off the shelf products.

Much more environmentally friendly than traditional wet spray 
or brushed coatings, that both use solvents, the process of 
Powder Coating uses only the solids (as atomized powder) to be 
sprayed, which adheres to the surface by electrostatic charge, 
passing through the powder while being sprayed. The overspray 
from powder coating is collected and reused – compared to wet 
spraying which can waste up to 50% (or more depending on the 
expertise of the operative doing the spraying) – which makes 
Powder Coating a more cost effective process.

Once sprayed the component or fabrication, covered in the 
powder, is heated in an oven, which fuses the powder with the 
metal.

At PPC our curing oven is a massive 6 metres in length, and 
components can be cured and ready to go into (or back to) 
service after as little as 15 to 30 minutes of “baking”. A fast 
efficient service with many added benefits – including specialist 
coating to protect items in marine service as well as high and low 
temperature environments.

Being centrally located means customers can deliver and collect 
from our easy access premises – or delivery back within our 
normal parameters. We know how valuable your time is so we 
also offer collection, coating and delivery at turn around times 
that may surprise you. 

• High Quality Matt or Gloss Smooth Finish 
• Tough and Resilient, Scratch Resistant
• Seals the component minimising corrosion risk
• Any RAL Colour Available
• Special Finishes Available on Request

Tel: 01623 528 914
Email: sales@powdercoating-online.com
Web: powdercoating-online.com

powdercoating-online.co.uk | 01623 528914
Your first choice for powder coating

PART OF THE

Manufacturers and 
fabricators who use powder 

coating already know the benefits 
of this smooth, durable finish.

We are centrally located and 
offer collection, coating and 
delivery at turn round times 

that may surprise you.

If delivery to our factory and 
post coating collection make 

sense for you, our modern 
industrial park setting makes the 
process a lot easier; easy to find, 

easy to park up, easy to unload and 
easy to load from an easy access 

factory door.

Did we mention how easy we make it?

Call now for a quote, or to discuss 
ongoing service requirements.

RAL 7000

Squirrel Grey

Squ

RAL 1018Zinc Yelloww

RAL 4001

Red Lilac
RRRRAL 4001

RRRRRReRRRRRRRRR d Lilac

RAL 5000

Violet Blue

RAL 3000
Flame Red
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COMPRESSED AIR • VACUUM • GENERATORS 
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www.fluidpowersystems-expo.com 
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21-23 APRIL 2020  
NEC BIRMINGHAM – HALLS 9, 10 & 11  

Opening hours: 
Tuesday 21st: 9.30 - 17.00  
Wednesday 22nd: 9.30 - 17.00   
Thursday 23rd: 9.30 - 16.00

The UK’s leading Fluid Power and Systems exhibition

Co-located with: Drives & Controls, Smart Industry Expo, Air-Tech,  
Plant & Asset Management and MACH 2020 

Fluid  
Power & 
Systems  
2020

In association withMedia partners
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'If you can dream it - we can make it …
…. as long as its made out of sheet metal up to 
20mm thick.'

Control panel plates to prototyping, production run components 
to custom made parts – we are happy to consult on any new or 
innovative request - or turn around work from your DXF / DWG 
files. 

Our CNC Braking machines allow us to bend sheet metals up to 
3 metres in length to a thickness of 20mm, before or after cutting, 
dependent on design.  

While our cutting process of choice is Optical Fibre Laser, which 
gives us the capability to produce work as fine as anything 
needed by the Electronics industries; cutting softer metals and 
alloys without distortion, but also powerful enough for the Mild 
and Stainless Steels used in the Valve and Process industry - 
with hardly a step change between jobs.

Whatever the material we can cut anything you need - from 
simple to the most complex shapes - that need the smoothest 
edges, or holes so small they could previously only be drilled, all 
at exceptionally high speeds and accuracy.

The other major benefits of our Cutting system are faster 
processing times and higher productivity, (2 to 4 times faster 
than gas Lasers) while using less energy.

This, together with over a decade of involvement in the industry, 
has proven the reliability of Fibre compared to other systems.

On site collaboration across the Group allows us to go straight 
from cutting and folding to welding and coating  (Laser Limited is 
on the same site as our sister companies Quickits and Premier 
Powder Coating), the full service on offer is not only of high 
quality but also highly efficient, from design to completion to 
inspection and delivery.

Through Solidworks and our in house developed programs, 
we can use your DXF / DWG files, or if you prefer, our design 
engineers can produce working drawings / files from your 
specifications. 

'The full service on offer is not only of high 
quality but also highly efficient, from design to 
completion to inspection and delivery.'

Whether you are a Design Engineer who needs to produce a 
unique solution, or an organisation looking to consolidate your 
manufacturing sub contracts – (or anything in between) - we 
know you would benefit from a discussion with Laser Ltd. 

Laser Ltd - cut out for your next job

Tel: 01623 515 545
Email: sales@laser-online.co.uk
Web: laser-online.co.uk

SPECIALIST CONTROL
AND CHOKE VALVE
MANUFACTURER
SINCE 1967 High-performance valves for the

most arduous conditions.

SEVERE SERVICE VALVES

Bespoke solutions to cope with an 
application’s unique service conditions.

CONTROL VALVES

Flexible valve designs with a range
of body and trim material options.

SURFACE CHOKE VALVES

Choke, process control and intervention 
equipment for seafl oor applications.

SUBSEA VALVES

For specialist overboard dump or 
fi rewater deluge systems.

BUTTERFLY VALVES

We engineer and supply 
high-quality valves to 
perform in some of the most 
severe service conditions 
throughout the world. 

SERVICING & MAINTENANCE

We have the facilities, expertise and fl exibility to 
ensure that your valves are maintained safely, 
effectively and promptly.

OVERHAUL & REPAIRS

Our dedicated testing and aftermarket facilities 
enable us to manage entire overhaul and repair 
projects in-house.

UPGRADES & SPARES

Helping you specify and meet the changing needs 
of your valves and equipment to remain effective 
and fi t-for-purpose.

ASSET LIFE EXTENSION

We can help you devise and implement a 
suitable strategy for asset life extension in your 
installations.

Tel: +44 (0)1484 710311  |   Email: info@kentintrol.com 

www.kentintrol.com

KOSO Kent Introl Ltd. Armytage Road, Brighouse, West Yorkshire HD6 1QF, United Kingdom.

KOSO Kent Introl is part of the KOSO group of companies.
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Starting in a one car garage in 1979, this privately owned 
business, founded by Dr Michael R Oliver OBE DL, has grown 
into a world leading valve supplier, by being “the best, not the 
biggest”. 

In the early years, the company concentrated on the supply of 
small bore instrumentation needle valves and manifolds, gaining 
approvals from many of the oil and gas majors. 

Needle valves were utilised in the early 19th century and 
manifolds not until the 1950s, however, it wasn’t until Michael 
invented his unique tip and spindle design that stem and seat 
leakage was solved. 

Thus, at the time Michael pioneered the compact manifolds 
that are now standard worldwide today. The versatility of 
the instrumentation valves with pressure ratings of up to 
1034bar made them ideal for isolation of pressure gauges and 
transmitters.

Over the following decade, the range grew to include many 
other small bore valves including ball and check valves. This 
allowed the company to offer far more isolation options for 
instrumentation engineers. 

In 1982 the company gained approval from a major gas operator 
for its needle valves and manifolds. Finally in 1984, this allowed 
Michael to expand his business and purchase a small factory 
unit in Knutsford, Cheshire. The company headquarters are still 
in the town today.

In 1988, the oil production platform, Piper Alpha, located in the 
North Sea, exploded and resulted in oil and gas fires, killing 167 
people. Lord William Cullen established The Cullen Inquiry in 
order to find the cause of the disaster; as a result of their findings 
double isolation of pipelines in oil, gas and petrochemical 
applications lines was recommended. 

Michael and his team at the time designed a new range of 
compact double block bleed valve using their in-house ball and 
needle valve technology. Previously a DBB was a single isolate 
valve with two seats and a bleed valve on the cavity, or in some 
cases, three separate valves with a flanged T piece, whereas 
Oliver Valves concentrated their efforts on the development of 
single body assemblies with two independent isolates and a 
bleed valve. 

Oliver Valves Limited - World Leaders 
in the supply of Instrument Valves and 
Double Block & Bleed Valves

Tel: 01565 632 636
Email: sales@valves.co.uk
Web: www.valves.co.uk

These provide the operator with the assurance that if the primary 
valve leaks, any material getting through will be stopped by 
the second isolate and all trapped media between the isolates 
can escape through the open ‘bleed’ valve rather than continue 
down the pipeline to a location which might potentially become a 
hazard. The options of different valve types, sizes, materials and 
end connections, to name but four options, allows Oliver Valves 
to offer a staggering range of products.

In the mid 1990’s, following requests for DBB’s with bore sizes 
greater than DN25 (1inch), Oliver Valves designed and patented  
larger bore sized double block and bleed products and in 2000, 
a new company Oliver Twinsafe Valves Limited was launched to 
take over the supply of the larger bore valves. 

As a result, these large bore pipeline ball valves will increase 
operator safety with double isolation, plus it saves space and 
weight, reduces potential leak paths and minimises maintenance. 
This enabled Oliver Valves Limited to concentrate on the supply 
of valves up to DN20 (0.75 inches). 

In 1994 Oliver Valves made incredible effort and used their 
endless knowledge of small bore needle, ball and gate valves 
to understand the needs of manufacturers of subsea trees and 
formed a new company, Oliver Valvetek Limited, aimed at the 
subsea market. 

With challenges, such as working pressures of up to 1550bar, 
water depths down to 4000m and direct operation by remote 
operated vehicles (ROVs) or remote operation through hydraulic 
subsea actuators. In 2012, Oliver Valvetek were awarded 
the Queen’s Award for Export, hand delivered by the Duke of 
Gloucester. Oliver Valvetek Ltd has now become one of the world 
leading companies for the supply of small bore subsea valves.All 
three Oliver companies pride themselves on the development of 
pioneering valve solutions for their customers. 

Tremendous 
Value

Networking 
Events 

Training & 
Technical 

Knowledge



Call: 01295 221 270    
Email: enquiry@bvaa.org.uk

‘Stronger Together’

Company founder Dr Michael Oliver (left)
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Due to the impending retirement of some of Maher’s longest 
serving colleagues, the Sheffield based stockholder has made 
some exciting new appointments in recent months. 

Greg Mackie joined Maher’s export sales team back in April 2019 
as Business Development Manager, responsible for Maher’s 
customer base in the Asia Pacific and Middle East Regions. 

Greg brings with him a wealth of experience of the metals 
industry, especially forgings, having spent the previous five 
years working for Arconic (Firth Rixson).  

Greg regularly visits the countries in his territory and said: ‘I 
really look forward to meeting many, many more customers in 
the coming months and throughout 2020.’

In July 2019 Jamie Webster joined the company as Purchasing 
Manager. Jamie gained considerable experience in supplier 
management during his 12 years at Kiveton Park Steel and 
further 3.5 years at AMG Superalloys where he specialised in 
sourcing raw material globally whilst monitoring the commodity 
market. 

Jamie said: ‘When I was approached to join Maher, I felt the 
time was right to take the opportunity of running a purchasing 
department, and due to previous experiences of Maher I couldn’t 
wait to get started. Six months on and it already feels like the right 
move. Maher are professional but also friendly in their approach 
to their employees and towards problem solving. Everyone has 
been very welcoming and accommodating through the first six 
months and I am excited to see what the future holds with Maher.’

Tom Procter joined Maher in October 2019 as Operations 
Manager. Tom brings 14 years of experience in the metals and 
machining industries with him, having previously worked for 
X-Cel Superturn and Gabbro Precision, managing engineering 
and steel stockholding businesses. 

With his commercial background, Tom can appreciate customers’ 
needs, particularly in an engineering environment. ‘I’m excited to 
build on Maher’s reputation for delivering a quality product to 
meet customers’ delivery expectations in a challenging market.’ 
comments Tom.

Whilst not a new appointment as such, another exciting change 
in Maher’s commercial department, was the promotion of Bob 
Simpson to Sector Leader Oil & Gas UK in January 2020. 
Having originally joined the company in 2016 as Sales Engineer, 
covering Scotland and Norway, Bob has now taken responsibility 
for the UK Oil & Gas Sales Team. 

Bob has over a decade of experience in the Oil & Gas sector, 
having formerly worked for Energy Alloys and Edgen Murray. He 
said: ‘I am looking forward to meeting and engaging with our 
fellow BVAA members throughout 2020.’ 

Maher are always happy to hear from individuals who may be 
looking for a new challenge, particularly those with experience 
of working with exotic metals such as nickel alloys and titanium. 

There are opportunities at various levels, from apprenticeships 
to senior roles. If you’re interested in joining a forward-thinking 
company, get in touch - info@maher.com

Exciting changes at Maher

Left to right: Bob Simpson, Greg Mackie, Jamie Webster and Tom Procter

Tel: 0114 290 9201
Email: info@maher.com
Web: www.maher.com

Following another successful year in 2019, AV Actuators 
continue to develop and grow their market share in the electric 
actuator market, both here in the UK and globally. Throughout 
the last few years, AVA have continued to reinvest in the product 
and facilities to cover as many applications and requirements 
as possible. AVA identified that the two types of customers are 
OEM and distribution with the AVA particularly well suited to 
OEM clients. 

The range is now being updated to look at what the distributor 
needs from the actuators, whilst also expanding on the offering 
to be even more attractive to the OEM clients that AVA have 
been so successful with. 

In terms of new features, the LED status light is being rolled out 
across the range to cover 20Nm through to 400Nm. The LED 
will give increased local visibility to the actuator status in addition 
to the hugely popular OLED screen that the Smart series have. 
The new 200-400Nm series will introduce new features including 
Bluetooth connectivity, remote diagnostic capability and plug 
play failsafe, modulating and BUS modules. Features which will 
then be made available to the other models in the range. 

The team are also looking at expanding on the multi voltage 
offering to cover as many options in as fewer models as 
possible. Finally, an app is being developed for the setup and 
diagnostics of the actuators, a natural progression for the smart 
actuators that already have onboard firmware, allowing setup 
and customisation of the actuators function, including local 
control as standard. 

In addition to the new 200-400Nm actuator, which will replace the 
current series of 200-400Nm, AVA will also launch a new 10Nm 
actuator series. This series is particularly aimed at the small-bore 

valves with projects and OEMs being the main target markets. 
Following a very successful exhibition at Valve World Americas 
in Houston, USA last summer, AVA have began working with a 
number of clients for HVAC based OEM projects which will see 
1000s of actuators supplied over the next 2 years. AVA’s ability to 
offer both basic actuators for cost effective electric actuators and 
customer specific, bespoke solutions to an OEM requirement 
has seen a wide range of customers secured all over the world. 

One example of this being a project that the team are actively 
working on which will see them develop a 10Nm actuator, with 
Bluetooth, dewpoint and temperature sensors with Modbus RTU 
protocol. AVA’s ability to offer bespoke design and manufacturing 
separates AVA from its competitors and allows them to move into 
niche applications whilst still having the range to compete for the 
more common applications. 

AVA have also developed their new Multi Turn actuators 
using their smart actuator range. Offering 20Nm to 110Nm 
torque outputs and working with some of the leading brands 
of diaphragm and gate valves, AVA are again able to separate 
themselves from the crowd. 

Using the actuators hi speed capabilities of achieving a quarter 
turn in 1 second, it allows a single rotation of 4 seconds of 360 
degrees. Finally, in 2019 AVA won a Chamber of Commerce 
Business Award for Most Promising New Business. For all of 
the latest news, check out the AVA social media channels and 
their website. 

AVA expands range of actuators with 
new models and features for 2020

Tel: 01386 556 847
Email: sales@avactuators.co.uk
Web: www.avactuators.co.uk
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'Over 40 years experience - 2020 will 
see JBP increase current stock levels.'

With over 40 years experience, Inverurie based JBP are an 
established and respected supplier to the domestic and export 
Oil & Gas sector. In addition to this other sectors serviced include 
OEM’s, EPC’s, Distilleries, Shipbuilders and Renewables.

Whilst JBP offer a wide range of Pipe and associated products 
valves remain a central part of our business. 

Our core stock range includes ball, gate, globe, check, butterfly 
(concentric and high performance) and a range of hygienic 
valves and accessories. In addition to the supply of quality ex 
stock valves our experienced Sales Engineers have a proven 
track record in the supply of projects. 

Project scopes vary widely from high volume multiple variations 
through to the more specialist valves with extremely demanding 
specifications and complex actuated packages.

We are currently supplying an export valve contract in excess 
of £1M which requires a high level of project management and 
we recently supplied subsea double block and bleed valves with 
stringent testing requirements to another EPC. 

Complementing our product knowledge, our experience and 
understanding of the logistical challenges and administration 
demands of export markets make JBP a supplier of choice.

2020 will see JBP increase current stock levels and we are 
pleased to announce the introduction of Emerson Keystone 
and Inoxpa products to our stock range which will complement 
existing stock manufacturers such as Bray, LVF, Lazaro Ituarte 
and increase customer choice.

Emerson Keystone are a well respected global brand with 
products used across a wide range of industries. The addition 

of their butterfly valves and actuators to our stock will ensure 
customers across Scotland will have quick and reliable access 
to this recognised brand. 

Inoxpa are a specialist valve manufacturer with products used in 
sectors including Food, Dairy and Pharma and our stock range 
will provide customers ready access to small quantities on short 
lead times.

As a company we are genuinely excited about our enhanced 
stock range and new supplier additions which shall improve our 
offering to both existing and potential new customers.

JBP expand Valve offering

Tel: 01224 714 514
Email: sales@jbpipeline.co.uk
Web: www.jbpipeline.co.uk

The John Bell Pipeline HQ

HSP Valves recently made senior management changes to 
support the continued growth and international development of 
its Eastern Hemisphere valve and automation business.

Richard Griffin was promoted into the Sales Director role as of 
1st January with responsibility for the valve business across 
the Eastern Hemisphere. Based out of Dubai, Richard has a 
proven track record in growing sales, having established the 
ME business in 2010 and will be centrally located to support 
international growth.

Meanwhile, Gordon McNair has taken on the newly created role 
of Director, Automation and Controls, effective as of 1st January. 
In this role Gordon will drive all aspects of the automation 
business including developing engineering teams, the expansion 
of the EH valve automation centers and be responsible for 
developing new automation products and partnerships. With 40 
years+ experience in providing first class project management 
and service to clients, HSP continues to reinvest in growing its 
service offering to clients. 

From day one, HSP has always maintained a strong focus on 
automation and in recent years this has become a key part 
of the service offering and in January we were pleased to 
bring onboard experienced people to bolster the team. Austin 
Hornby joins HSP as Operations Manager, Jamie Buchanan 
as Engineering Manager and Stephen Molley as Commercial 
Manager, Automation. 

Based in Aberdeen, they bring a combined experience in excess 
of 60 years in Valve Automation with a focus on the design and 
build of complex actuated solutions. Commenting on these 
changes, Derrick Mackenzie, HSP Managing Director “I am 
excited and very pleased with these recent appointments. We 
have an excellent team; the knowledge, experience and facilities 
are best in class to deliver an unrivaled service to our clients.” 

HSP Valves strengthen their 
management team

Gordon McNair Richard Griffin

Tel: 01635 201 329
Email: sales@hsp-valves.com
Web: www.hspvalves.com

www.babbitt.com

'Based in Aberdeen, they bring a combined 
experience in excess of 60 years in Valve 

Automation with a focus on the design and build 
of complex actuated solutions.'
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Webtec supports next generation 
of young engineers with National 
Scholarship Award

This year’s recipient of the Roy Cuthbert Scholarship is Ethan 
Green. This award was named after Webtec’s founder, a 
passionate engineer and entrepreneur who passed away in 2013 
and is part of the wider UK Arkwright Engineering Scholarship 
Scheme. 

Webtec is proud to be a supporter of this prestigious national 
programme which has been providing scholarships to students 
since 1991.

The Arkwright Engineering Scholarships act as a beacon to the 
most talented STEM (Science, Technology, Engineering and 
Maths) students in the UK schools and help to ensure that high-
potential young people stay engaged in the engineering careers 
pipeline, in the critical 16 to 18 age range.

Scholars are selected for their potential as future engineering 
leaders by assessing their academic, practical and leadership 
skills in engineering disciplines. 

These are gauged through a selection process comprising of 
an assessed application form including a teacher’s reference; 
a two-hour, problem-solving aptitude exam; and a university-
based interview.   

The Scholarships support students through their sixth form 
studies and encourage them into top universities or higher 
apprenticeships while offering access to a range of enrichment 
experiences such as industry conferences, Connect Days, 
mentoring, residential courses and university VIP days.

The Arkwright Engineering Scholarship awards are supported 
by more than 122 different sponsoring organisations including 
commercial and industrial companies, Universities, Government 
and trade organisations. The successful scholars receive 
their awards at the annual ceremony which takes place at the 
Institution of Engineering and Technology, London.

Webtec recognises the importance of encouraging young talent 
in engineering and in addition to the Arkwright Scholarships the 
company also actively supports other programmes including 
the Secondary Engineer® Fluid Power Challenge and the 
Engineering Education Scheme (EES).

Diego Cossio, Development Engineer at Webtec seen here 
presenting the Roy Cuthbert Scholarship to Ethan Green

'Ongoing innovation is the key to success 
for the UK’s leading provider of quarter turn, 
electric actuators. Paul Slaughter, Director, 

Actuated Solutions Ltd, explains why...'

It’s over 16 years since we shipped our first HQ electric quarter 
turn actuator and a lot has changed in the world, but one thing 
that has remained constant is the popularity of this outstanding, 
yet surprisingly inexpensive, product. Traditionally, small 
quarter-turn electric actuators are either low quality plastic units 
or high cost aluminium ones but, thanks to the introduction of 
the HQ actuator, all this has changed. Over 70,000 unit sales 
later, we’ve proved - with the right price point - there is always a 
demand for increased functionality and quality. 

From the entry level and best-selling HQ004 to the HQ1100, the 
range provides unrivalled flexibility, reliability and performance; 
including a wide range of control options and output torques from 
40 to 11,000Nm. All actuators have a robust IP67 aluminium 
housing, metal gearing and are fitted with 4 limit switches, anti-
condensation heater and manual override. In other words, it’s 
a product that consistently packs a big punch, but that didn’t 
happen by chance.

Clear design philosophy
High functionality and reliability at a low cost was a key design 
criteria that we insisted on when we began working with our 
manufacturing partners and it’s a philosophy that has served us 
well ever since, as we’ve seen our business grow to become 
the UK’s number one in electric actuation. After achieving such 
growth, it would have been easy to rest on our laurels but, by 
listening to and working with our customers and end-users, we 
continue to build a range to satisfy increasing demands.

Don’t be afraid to innovate
That’s why we took the decision to develop our most popular 
product, the HQ004, and launch the HQ-005 in 2017. Building 
on the reliability and versatility of the HQ-004, the innovative HQ-
005 added further features to make it one of the most advanced 
general-purpose actuators on the market.

Despite such advances, the HQ-005 is still fundamentally a very 
reliable, hard-wearing, aluminium actuator, available at the right 
price, and so fits perfectly with our core values.

Key innovations of the HQ-005 include a high visibility beacon, 
LED status indicators and a manual override hand wheel for 
ease of use. It also has a multi voltage design with automatic 
AC or DC detection and is the only actuator on the market with 
F03/F04/F05 & F07 mounting base. A brushless motor is used 

for increased reliability and it’s hard-anodised housing is certified 
to IP67. What’s more, a built-in electronic torque limiter will 
automatically cut the power, preventing damage to the motor, if 
excessive valve torque is detected.

NEW For 2020
A battery back-up failsafe option will also be available for the 
HQ-005 by the start of 2020 - an option that was only previously 
available on much larger models.This demand for higher spec 
without compromising affordability is a growing trend we’ve 
continued to satisfy - as evidenced by the rise in popularity 
of our ATEX approved HQ-006. Also, in the pipeline for early 
2020 will be Profibus communication including single and dual 
redundancy which will be ideal for the water industry.

Satisfying demand for a wide variety of products is one reason 
we’ve invested so heavily in stock and we now carry over 
£500,000 of actuators at any one time. What’s more, with 
ongoing political uncertainty affecting supply chains across all 
industries, our message to our customers is clear; whatever the 
spec or performance you require, you can find it at ASL. The HQ 
range of quarter turn electric actuators is available from Actuated 
Solutions Ltd (ASL) and their many agents across the country. 
For more information please contact your local independent 
distributor, or visit www.actuated-solutions.co.uk

ASL - If it isn’t broken, don’t fix it - 
improve it

Tel: 01243 827 469
Email: sales@actuated-solutions.co.uk 
Web: www.actuated-solutions.co.uk

Tel: 01480 397 400
Email: sales-uk@webtec.com
Web: www.webtec.com

Host training at your premises and reap the benefits

Interested? Contact: barbra@bvaa.org.uk

Fit around the working schedule of the staff at your own business premises and at a location they come to 
everyday. The cost per delegate is typically less when compared to sending the same number on public 
training courses. The professionals who lead our training days hold the highest technical qualifications and 
are vastly experienced in the valve /actuation industries. 

Encouraging group training can strengthen the team dynamic. A room full of delegates from different 
departments can encourage greater team work, awareness and understanding of each other’s role.

Valves ● Actuators ● Control Valves ● Safety Valves ● Advanced Valves ● PED / ATEX ● SILS ● Bespoke Courses

Prices start at £2,250.00 + VAT for members
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BOOK NOW! 
If you would like to find out more contact us for a no obligation chat:
 Telephone: 01295 221270   Email: karen@bvaa.org.uk

Save Money

Convenience

Quality Training

Team Building



Fit around the working 
schedule of the staff 
at your own business 
premises and at a 
location they come to 
everyday. 

The professionals who 
lead our training days 
hold the highest technical 
qualifications and are vastly 
experienced in the valve /
actuation industries. 

Getting a group together 
allows all of the training and 
learning to be focused on 
the company and facilitates 
discussion on real and 
current examples.

Encouraging 
group training can 
strengthen the team 
dynamic. A room full 
of delegates from 
different departments 
can encourage 
greater team work, 
awareness and 
understanding of 
each other’s role.

££

Prices start at £2,250.00* + VAT
*Please note this price is for members only.
Non-member price confirmed on application.

This cost includes:-

* Quality technical training
* Notes and course materials provided
* Valve & Actuator Users’ Manual for each

attendee (worth £50)

Host training at 
your premises and 
reap the benefits



The cost per delegate 
is typically less when 
compared to sending the 
same number on public 
training courses.

● Valves ● Actuators ● Control Valves ● Safety Valves ● Advanced Valves ● PED / ATEX ● SILS ● Bespoke Courses
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Meet the Team...

Rob Bartlett
Director & CEO

Karen Webb
General Manager

Barbra Homer
Training Co-ordinator

Rob Boycott
Business Development 
Consultant

Martin Greenhalgh
Technical Consultant

Laura Martin
Marketing 
Co-ordinator

Peter Dix
Technical Consultant

What we do
The BVAA is a ‘not for profit’ trade association established in 
1939 offering services and advice to all members within the 
Valve & Actuator market, worth £3 billion annually. 

We are the only organisation that represents all the main sectors 
in the UK valve industry including manufacturers, distributors, 
repairers and suppliers of valves, actuators and related products 
and services. 

The BVAA offers a wide range of bespoke services to meet the 
needs of our members which include:-

• Providing value-based services to enhance customer 
access or market knowledge

• Providing training and development to members and their 
staff, to enhance competence and knowledge that improves 
their business

• To act, on behalf of the members, to understand and input 
into technical specifications that impact on their products 
and services and potential business

• Facilitating technical support to members, through the 
provision of independent advice on issues relating to 
relevant valve activity

• To represent members where necessary to outside bodies.

Membership of the BVAA gives your company a voice in shaping 
the industry’s future and a measurable return on investment 
in networking, training, technical support and new business 
opportunities, that can only come from engagement with the 
BVAA.

Membership of the Association is open to companies registered 
in the UK who will subscribe to the BVAA Memorandum and 
Articles of Association, and who manufacture, distribute and/or 
repair industrial valves and/or actuators and/or related products. 

We are also active in communal marketing, business 
development, business management and related support. 

Members are also entitled to free editorial and representation 
within the world-renowned Valve User magazine which is a 
quarterly publication and one of a kind. 

About BVAA About BVAA

Membership Benefits
Here at the BVAA we are constantly improving and using member 
feedback to provide a standout service.

Technical: 
• BVAA’s Technical Authority, 
• Free Technical Advice, 
• Free Technical Advice to External Bodies, 
• Standards Development, 
• Standards Assisted Travel Funding, 
• Technical WGs, 
• Technical Expert Groups, 
• Networking, 
• Technical Articles and MasterClasses, 
• R&D Funding, Technical HotSpots, 
• Monthly Technical Reports, 
• Valve & Actuator Users’ Manual, 
• Free Directives Guides, 
• Advice to European Valves Group CEIR, 

Commercial: 
• Desktop Exhibitions, 
• Valveuser Magazine, 
• Valveuser.com, 
• PR Assistance, 
• Conference, 
• Supplier Day (inc. mini expo), 
• Introductions Service, 
• Regional Meetings & Dinners, 
• Golf Days, 
• AGM Dinner Dance, 
• Global Market Forecast, 
• Global Market Report, 
• Protel Process Market Trends Service, 
• BVAA Marketplace, 
• Direct leads from bvaa.org.uk, 
• External Events, 
• Valve World Stand, 
• Trade Show Representation, 
• Intelligence Bulletins, 
• Promote Products in our Technical Centre, 

Training: 
• Valve & Actuator Courses from the Experts, 
• CPD Certification, 
• Bespoke & Specialised Courses 
• Personal Development Courses, 
• In-house Courses & Regional Delivery, 
• Delegates receive the Course Notes + Slides and Valve & 

Actuator Users’ Manual, 
• Future Leaders Programme, 

Business Support:
• Business Shield HR & H&S Service, 
• Recruitment Support, 
• BVAA Members Directory, 
• Use of BVAA Logo.

‘Not for profit’

Cover: BVAA Director Rob Bartlett with all the BVAA Chairmen on his watch, L to R: Colin Findlay, David Millar, Neil Kirkbride, Bill 
Whiteley and David Caines. 
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Chairman’s Statement Director’s Statement

Rob Bartlett, BVAA CEOColin Findlay, BVAA Chairman

Last year I focussed on the services we provide and the core 
messages that BVAA needed to have fully understood by both its 
members and those with whom we interact. We’ve been using 
those messages to good effect.

I also advised that the Board’s 2019 programme would centre 
around the key issues that were important to the Association.  
We’d lost some large manufacturing members - mostly due to 
business acquisition and consolidation. This concerned us, 
as although there was good ongoing recruitment, it’s vitally 
important that BVAA represents a strong, balanced constituency 
of companies yet maintain the gravitas the bigger members 
provide.

Since then, Rob, the HQ team and I have been focusing on 
meeting senior representatives of members past and present, 
to ensure that our messages are getting through. This included 
a meeting in the Houses of Parliament to create an environment 
where we could engage senior representatives with influencers 
in Government.

Several significant manufacturing companies have since joined 
BVAA, ready to support the Industry, the Association and our 
objectives – adding weight to our discussions with Government 
bodies like DIT, BEIS and the standardisation bodies. Overall, our 
efforts to re-engage and strengthen that value of the Association 
have been worthwhile.

I also said that we would ensure our position was understood 
regarding the impacts of Brexit on our members. 

As I write, the final arrangements remain opaque, but the BVAA 
has actively sought to ensure that NGOs and Government 
Bodies understand us and are acting to support our industry. 

Overall, BVAA continues in good health.  We completed 2018/19 
with a modest surplus, having increased our income from strong 
subscriptions, desktop exhibitions and training, allowing a robust 
paydown of our HQ mortgage. 

Our investment in the future continues with our Future Leaders 
programme, which is going from strength to strength, and we are 
solidifying the future of the Association and our industry. 

A Key Pillar of the BVAA offer is Technical Authority. ‘Technical’ 
is our largest interest group, showing the importance of technical 
standards across our membership. 

We need to continue our participation in all aspects of ISO, BSI, 
CEN etc, and now other bodies too like API and IOGP.  We have 
established a succession plan, that brings Peter Dix into the 
Association as a Technical Consultant, adding additional weight 
to the work that Martin Greenhalgh has been doing for many 
years. 

The BVAA Board itself is changing. With the retirement of some 
long-term members, Rob and I have ensured that we have a 
strong balance between experience and youth, and between  
manufacturers and smaller but very active suppliers, distributors 
etc.  I feel that we have the balance right. 

We have also co-opted for the first time a member of our 
Future Leaders alumni, to get the perspective of the up-coming 
leadership in the industry. 

I have mentioned here previously that not-for-profit trade 
association CEOs face some unique challenges, and inevitably 
our fiscal-status is always in our minds. There’s therefore very 
little benefit in spending too much time looking back, save to 
learn valuable lessons, since it is always - inevitably - the future 
that is the focus of our attention.

Last year was an excellent year. It was very good from a service-
delivery perspective, also financially too, and we look set to be 
in a similar good position this year as we enter Q4. As I write we 
have the highest ever membership for the month of January, and 
we recruited back into membership some of the key players we’d 
lost or indeed never had before.

‘It is not however time, just yet, to lie 
back on our laurels!’

Although subscription receipts increased significantly, this was 
due largely to recruitment. The amount each member pays is, 
on average, declining in real terms. Members are, on average, 
typically much smaller entities. 

This makes non-subs income a critical focus. This line has 
increased from virtually zero to C.40% of total income in my time, 
yet still we drive it very hard. Why?

Because, unfortunately, many of our BVAA events still result in 
a cost, not a profit. The Spring Conference, the golf days, the 
Supplier Day, AGM and working group meetings typically so.  
These are, ironically, our most popular events, and this is with 
generous event sponsorship taken into account. 

Such events are ‘services,’ not profit-centres. They are however 
the lifeblood of Associations, and to deliver quality and value, a 
go/no-go decision here is based on the benefit we believe any 
service delivers to members, not primarily the £s it costs. I should 
also add the social cohesiveness the events bring – networking/
fraternity/sorority is immeasurable, not to mention vital.

Currently, it’s is clear the markets have improved and that overall, 
there is more confidence in the industry. That said, it’s a complex 
world with the difficulties of trade and tariff wars between the US 
and China, plus the instability of the Middle East and the issues 
arising from Brexit. We will try to ensure you are informed and 
represented wherever necessary. 

The BVAA and the British Valve Industry remains robust and able 
to tackle the issues to enable our members to grow wherever 
they seek to market.

‘The core services of the BVAA 
continue to improve and serve all of our 
members, as we go into 2020 ready to 
offer more than ever, to more members 

than ever before.’

Colin Findlay presenting at Valve World 2018

Desktop Exhibition at KBR 

Even so, the Secretariat will not deliver dud events. The 
postponement of the February 2020 Supplier Day for example 
was a great disappointment. 

We are reviewing scheduling, which may have played a part, but 
members must develop the habit of booking promptly, and more 
especially recognising the value, particularly our manufacturers. 
We have had rave reviews and endorsements from both suppliers 
and manufacturers who have participated, and substantially 
benefitted as a result.

That aside, we’ve had a fantastic year, as can be read from 
my colleagues’ reports! Best ever financial position, best ever 
services, best ever secretariat team in my view - and I can do 
nothing without their brilliant support. There’s an awful lot to 
celebrate! 

I will continue to maintain my vigilance here on finances and 
services, etc., endeavouring to have the best service-leaders, 
contractors, WG Chairs, etc., working for the membership with 
the best Secretariat support we can muster. 

Our lively Chairman and his evermore engaging Board will play 
their own tremendous part too, steering the Secretariat’s focus.
However for their part, members must in these unsettled, Brexit-
issue ridden times, embrace the advice and opportunities we 
put their way. Now is not the time to be passive, as we are, 
indisputably, ‘Stronger Together.’ 

Rob Bartlett giving a speech at the 2019 AGM‘ “Machine Gun?”  Never heard of it.  I haven’t got time to see 
some Salesman, I’ve got a war to fight.’
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Actuator Working Group Valve Working Group

The BVAA Actuator WG meets concurrently with BSI’s PSE/18/5 
panel (Actuators) but has not met in 2019.  Members have 
however been busy preparing/attending CEN, ISO and API 
standards meetings. 

A new work item (NWI) on a Functional Safety (SIL) standard 
for Valves and actuators is in the early stages of development 
in CEN/TC69/WG1/AHG3.   BVAA’s Paul Reeve, supported by 
members, is representing the UK’s interests and the Actuator 
WG are monitoring developments.

ISO 22153 Electric actuators for industrial valves - General 
requirements
Comments from the UK, Germany and Italy were resolved at 
a DIN (Berlin) meeting in May 2019.  Publication is imminent.  
Originally adapted from EN 15714-2, CENTC69/WG1 have been 
asked to review the status of EN15714-2 once the ISO standard 
is published.

ISO 22109 - Gearboxes standard 
Work continued in ISOTC153/WG1 and passed final ballot.   
Publication imminent.

EN 15081 Industrial valves — Mounting kits for part-turn 
valve actuator attachment
ISO/TC153/WG1 proposed that EN 15081 be the basis of a 
NWI for an ISO Standard and will apply via DIN.  Already heavily 
referenced in Europe, an ISO version could provide benefits 
globally.

API revision of ISO 12490: 2011
ISO 12490 ‘Petroleum and natural gas industries — Mechanical 
integrity and sizing of actuators and mounting kits for pipeline 
valves’ was converted by API to API 6DX – ‘Standard for Actuators 
and Mounting Kits for Valves.’  This will be published in Q2 2020. 
Significant changes include advisory safety factors to be applied 
in sizing actuators and tables of actuator configurations (“torque” 
or “position limit” seating actions) for various valve types.

EN15714-3 Pneumatic actuators
A proposal to revise EN15714-3 was balloted and approved in 
May 2018.  It is now being prepared by CEN TC69/WG1/SG10 
for CEN enquiry (comments stage). SG10 have identified that 
harmonisation with prEN15714-5 will be required, which may 
delay the draft release date.  

New standards - prEN 15714 -5 & -6 Linear pneumatic and 
hydraulic actuators
A draft of prEN 15714-5 ‘Industrial valves – Actuators - Part 
5: Pneumatic Linear Actuators – Basic Requirements’ was 
completed but is pending harmonisation with Part 3 – Pneumatic 
Actuators (see above).  Once completed, the next stage will be 
circulation for national comments.  Its Hydraulic counterpart, 
prEN 15714-6, has completed NWI stage and comments/ballot 
are to be submitted by the end of February 2020.

WIB – Actuated Valves Recommended Practice – ISO new 
work item proposal (NWIP)
WIB is an International Association of end-users  of components, 
systems and IT related items in in the Process  Industries and 
have created a recommended practice for automating on-off 
valves.

Our first meeting of the year was held at Goodwin International, 
Stoke-on-Trent on March 7th 2019 and followed on from the 
now well-established social event the evening before. These 
contribute greatly to making our ever-expanding group a 
cohesive and co-operative team.

As a continuation from 2018, the meetings feature an enhanced 
agenda which includes a quality moment and a short technical 
paper. Goodwin’s Foundry gave an excellent technical 
presentation looking at the advances in large section super 
duplex stainless-steel castings. 

These were pioneered by Goodwin and - unsurprisingly - were 
extremely relevant and well received by the working group. 
The meeting finished with a very interesting tour across multiple 
sites, taking in the Goodwin machine shop, foundry, valve 
assembly and a surprising and very interesting finish at Easat 
radar systems, part of the Goodwin group of companies.

Our second meeting was on October 9th and hosted by Koso 
Kent Introl at Brighouse. A full house of some twenty-five 
members ensured an intense day of discussion and debate. 

KKI raised the bar with respect to presentations, by adding to 
safety and quality moments with an environmental moment too. 
For the new decade, it is fitting that the environmental moment is 
continued and a call to members to actively participate to share 
safety, quality and environmental moments is encouraged for 
future meetings.

KKI gave a thought-inspiring presentation on Adaptive Layer 
Manufacturing with particular reference to the manufacture of a 
complex control valve trim, which would not be possible or cost 
effective by conventional means. 

The meeting concluded with a tour of the valve assembly 
and manufacturing shops. Again a fantastic venue and tour 
showcasing British manufacture.

Both meetings had updated reports from leaders of the Technical 
Expert Groups (TEGs – our life-limited task groups) and Mike 
Gray reported on safety device standards. 

A persistent theme has been Brexit and its effect on standards 
and legislation.  Ron Strang has kept us updated as to potential 
effects of Brexit alongside his updates on the PED and ATEX 
Directives. Martin Greenhalgh – BVAA’s Technical Consultant 
– has throughout the meetings provided in-depth updates and 
commentary on industrial valve standardisation.  

The Valve WG for 2020 and beyond will continue to focus on 
previous subject areas, plus look at introducing new topics 
based around advanced valve design and manufacturing. Closer 
integration with the Actuator Working Group and a possible 
resurrection of elements of the Seals WG is also envisaged.

Building on advanced manufacturing, our first meeting of 2020 
is slated to be a triple event on March 3rd/4th in Glasgow. Firstly 
BVAA Member visits to the Advanced Forming Research Centre, 
University of Strathclyde and TUV SUD NEL, East Kilbride, 
followed by a Valve WG proper at the James Walker Devol 
facility with tour. 

A new working group has been created, ISO TC153/WG16, 
to review the practice and develop a NWI draft and, assuming 
a positive ballot, develop an ISO standard.  The practice is a 
complex document, in the form of advisory and technical 
requirements. The main areas I draw members’ attention to is the 
concept of “on demand correction factors” (ODCF); sizing factors 
added to account for process conditions such as long stand-still 
and medium composition (lubricating properties, temperature 
etc.) and their effect on torque requirements.  

In addition, the concept of static and dynamic torque (operational, 
under prescribed process conditions) information to be supplied 
for sizing actuators is new and possibly problematic. 

We would very much welcome members’ views on this practice 
- it impacts mainly on valve manufacturers but also actuator 
manufacturers. The RP is available from the Secretariat.  Please 
review and pass on any comments to the BVAA.  Your views will 
help form our ballot response to the ISO NWI proposal which is 
expected to be circulated by Q2 – 2020.

IOGP JIP33 – your say?
The International Oil & Gas Producers Association (IOGP) 
are, in the process of developing “overlays” to various valve 
and actuator ISO and API standards – the JIP33 joint industry 
programme (https://www.iogp-jip33.org/).  

The intention is to harmonise end-user specifications into 
common documents that are read in conjunction with the relevant 
standards and so leverage cost reduction by commonality. For 
actuators, the overlay S-707 is a supplement to ISO 12490 and 
has been completed.  

The programme has been driven by the IOGP with little 
involvement of manufacturers. Overlay S-707 is available 
for download at https://www.iogp-jip33.org/library/s-707/. We 
welcome your thoughts on this development.
 
2020 activity
BVAA experts will continue to attend CEN & ISO meetings and 
our WG will provide support and guidance for members who 
actively input into actuator standards development. 

As ever, I appreciate your contributions, support and attendance 
in helping to maintain the influence, development and relevance 
of our industry in challenging times. Working group at Goodwin's  

Valve Working Group at Koso Kent Introl

Peter Hirst, Senior Applications 
Engineer, Rotork

Chris Williamson, Engineering 
Director, BEL Valves

Valve Working Group at Goodwin’s Foundry 
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Technical Report Technical Report

Industrial valves give life to every industrial process in our 
modern society.  They are items of pressure equipment and the 
industry’s collective goal must be to ensure that they are safe, as 
well as providing reliable and cost-effective performance. 

The BVAA is recognised worldwide as a centre of excellence 
for valve expertise and makes a major contribution to those key 
safety and reliability goals.  We provide solutions to members on 
technical issues and exert influence to the benefit of members 
and the wider community such as Government, end users and 
customers. 

This ability was fundamentally important in 2019 as we helped 
our members and Government with advice regarding the impact 
of Brexit.

We contribute our expertise to:
1. The development of European and International standards, 

2. Providing advice and information to members and 
Government on issues concerning the Legal Responsibilities 
and Essential Safety Requirements of the range of products 
our members make,

3. World class training in all aspects of valves and actuators.

Standards Activity
The vast majority of standards activity originates from European 
and International Standards fora.  Through my role as Chairman 
of BSI PSE/18, I pass on relevant information through Monthly 
standards activity reports to members of the Valve and Actuator 
WGs.  The ‘key word’ column within allows members to efficiently 
find those activities that are of interest to them.

Hot Spots are another way we keep members updated on 
developments. These cover EN/ISO standards published, EN/
ISO New Work Item Proposals, EN/ISO Draft Standards issued 
for public comment. The Hot Spot format enables the recipient to 
immediately determine the relevance to their business and any 
action that they should take.

2019 has seen the continuation of two significant new work 
items, in CEN “Industrial valves – Functional safety of safety-
related valves and actuators” and in ISO “Industrial valves — 
Design Validation - Type testing of valves.” 

BVAA experts attend these meetings on behalf of all the 
members, contributing to the development of both standards and 
ensuring that the UK industry’s voice is represented.

In addition to my own standards work, Mike Gray (Emerson) 
continues to be responsible for all Safety Device activity at 
both PSE/18 and ISO/TC185, and similarly Peter Hirst (Rotork) 
takes care of the Actuator standards activities as Chairman of 
PSE/18/5 and UK’s principal expert to both CEN and ISO. 

Peter in particular has reason to celebrate 2020 as two important 
new standards will shortly be published, namely BS EN ISO 
22109 Industrial valves — Gearbox for valves and BS ISO 22153 
Electric actuators for industrial valves — General requirements. 
The former began life as a BVAA Code of Practice. I am very 
grateful for their contributions.

The issue of the definition of actuated valves as a machine 
or partly completed machine remains unresolved and we are 
waiting for a revision of the Directive when the text will be 
clarified so that the meaning is clear. 

Technical Expert Group Activity
‘Technical Expert Groups’ are formed for specific tasks usually 
supporting the development of an EN or ISO standard.  They 
comprise small groups of experts for the specific topic and  are 
time-limited.  

The output from the Fire Testing TEG is being incorporated into 
a revision of ISO 10497.  Fraser Maitland of Worley is chairing 
ISO TC153/WG14, the responsible work group, and shortly they 
will issue an ISO/DIS for public comment. 

This is an excellent example of how the BVAA contributes to 
the continuous improvement of vital European and International 
standards.

The new EN work item to develop a standard “Industrial valves – 
Functional safety of safety-related valves and actuators” is being 
followed by the Safety Integrity Level TEG under the leadership 
of Paul Reeve. 

The standard will define procedures and methods with which all 
relevant components of automated industrial valve packages 
can be evaluated according to the rules of IEC 61508 Parts 1, 2 
and 4 to 7 in order to integrate them into a safety instrumented 
system (SIS). 

It provides a method to determine all relevant factors, associated 
with the product, to be fully taken into account and thereby meet 
the specific needs of users of the product.  

This is a long-term project and three meetings have been held in 
2019 to discuss the comments on the initial draft.  It is hoped that 
a prEN will be available for the end of 2020. I am very grateful to 
Paul’s, and BVAA’s, huge commitment to this project.

Training
Our training courses are technically up-to-date, interesting 
and easy to listen to.  They are presented by experts with an 
unrivalled knowledge of the specific topic. The majority of our 
courses are approved by the CPD Certification Service.  

Courses that are presented at the user or member location are 
routinely tailored to meet the specific needs of that organisation.

Thoughts for 2020
This is my fifth Annual report.  I enjoy enormously the work of 
Technical Consultant.  I am extremely grateful for the support 
that I have received from all the members of the Valve and 
Actuator Working Groups.  Their combined expertise is without 
equal and makes the job possible. I am also very grateful for 
the support I receive from everyone in the office in Banbury.  
They ensure an efficient and effective communication with our 
members, those that attend our training courses and those that 
need our expertise.

In June 2020 I will be handing over to Peter Dix as Technical 
Consultant. I still expect to continue to support Peter with 
standards activity for some time to come and also to continue to 
be a member of the BVAA training team.

I would also like to congratulate Peter Dix on his appointment 
as Chairman of BSI PSE/18/1, the sub-committee that is 
responsible for all the basic standards developed at CEN and 
ISO. David Martin as Chairman of PSE/18/4, the sub-committee 
responsible for control valve standards. 

It is excellent news for us all that these two very knowledgeable 
experts will represent our interests on these important 
committees.

Directives
A lot of time in the last year was devoted to informing members 
and Government officials of the potential negative impact of a 
‘no deal’ Brexit.  

In the short term we will reach agreement with the EU that will 
ensure that all our existing certification and that of our suppliers 
will remain valid.  Hopefully at the end of the next 11 months of 
negotiations that will be the long term position. We will monitor 
developments and keep members informed.

Martin Greenhalgh and Peter Dix at the BVAA’s 80th AGM

Delivery of Valves Advanced Level training Dave Godfrey receiving the Future Leader award sponsored by 
the Greenhalgh family

High quality training at our BVAA HQ

Martin Greenhalgh 
CEng.F.IMechE,
BVAA Technical Consultant

Rob Bartlett giving a speech at the 2019 AGM
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Training Report Future Leaders Report

We have always needed a certain amount of agility and flexibility 
in the delivery of our Training courses, and last year was no 
exception.

There was a significant shift from our scheduled courses, 
based here at BVAA HQ, to the provision of in-house courses at 
customers’ premises.

The net result, which was rather unexpected in our forecast, was 
a significant increase in training revenue and consequently, the 
surplus it generated.  A great outcome as this bounty goes a long 
way to subsidising the Association’s other services. 

Even better from a member’s perspective was that a large 
proportion of that surplus came from EPCs and industry 
customers, not members themselves!  This is a boon both 
financially and for improving still further our reputation in their 
scope of influence.

Aberdeen-based courses were also exceptionally busy this year 
too, and we are, as ever, grateful to Emerson for the kind loan of 
their amazing facilities.

Logistics for training remain as complex as they ever were, 
more so now we have more lecturers, some even travelling here 
regularly from overseas.  

We have, as always, been trying to convince members of the 
benefits of planning their training with us in a structured manner, 
and certainly some are now doing so, to great effect.  We 
recommend on all BVAA Training Certificates for example that 
students should refresh their training every three years.  

While everyone should have the appropriate level of competence 
for their job, there’s nothing like putting a recent training certificate 
in front of a HSE investigating officer, should there have been 
some form of unfortunate accident at work.

Similarly we have been striving to improve the relevance of the 
training materiel we have in the BVAA Training suite and which 
also goes on tour to course hosts.  

It is an exceptionally easy, cost-efficient way to improve your 
brand presence in front of potential customers and have them 
see the latest innovations to boot.  If you’re having a new model 
done for your own purposes, why not have another made for the 
BVAA showroom?

For our part we have completely updated our AV equipment in 
the Peter Churm Technical Centre with a splendid large, portable 
TV monitor and a new, portable, 80+inch smart board with all 
the trimmings.  More members than ever are catching on to the 
sense in using a completely free of charge, centrally located 
meeting room with great facilities and support team.  

It’s a great way to recuperate some of your subs compared to the 
many £000s you might otherwise spend at a hotel or conference 
facility.

I would like to end by thanking my support team and our amazing 
team of lecturers, which now includes a new member in Peter 
Dix, and to ask that members keep the benefits of training very 
much at the forefront of their minds going forward into 2020.

Martin Greenhalgh delivering 'Advanced Valves' in our training 
suite

Karen Webb, 
BVAA General Manager

Introduction to Valves training

Cohort 4 on tour at the Piece Hall, Halifax

Cohort 4 undertaking a group task at Severn

Cohort 4 in high spirits

Dr Martin Haigh MBE, 
Lattitude7 

Following three successful Future Leaders Programmes the 
fourth cohort has now been selected. A significant change in 
the programme means it is now professionally recognised and 
endorsed by the Institute of Leadership & Management (ILM). 

The move was taken to implement a panel interview process to 
ensure the level of candidates were at the highest standard. 

The panel consisted of; Rob Bartlett, Martin Haigh and Dave 
Godfrey. As with previous years the programme was well 
subscribed with many companies putting forward candidates. 

There were numerous strong candidates and following the 
interview process the most appropriate candidates were selected 
for inclusion on to the programme.

A significant change for the latest iteration of the programme is 
the length over which it takes place. 

Previous years have run strategically each month in order to 
finish for the November AGM, which allowed for the FLP cohort 
to complete a presentation at this event. 

Due to the changes with the course now being endorsed, and 
with the intention to allow more flexibility into the diaries of the 
candidates, the programme for FLP4 will be run over an 18 
month period. 

The finish point will be the 2020 AGM where this 4th cohort 
will be able to put their skills into practice by delivering a group 
presentation.

Given that the programme now has ILM endorsement the 
number of modules has been increased and now includes a 
2-day coaching and mentoring element. 

In addition, to attain this formal qualification the delegates are 
required to pass four assessed modules. 

The assessment takes the form of one multi-choice paper, 
two reflective journals and one formal assignment along their 
leadership journey. 

Personal Development consultant Martin Haigh said that the 
course was progressing nicely and the delegates are responding 
well to the assessed elements of the programme.

In previous years the final presentation has focused on selling 
the FLP programme to the AGM in order to provide a platform 
for ongoing uptake. 

It was discussed and agreed at a recent BVAA Board meeting 
that using this subject matter for the presentation was no longer 
pertinent as the FLP programme is now established. 

To ensure the most suitable topic was selected the Board were 
tasked to select a subject that was deemed to be the best fit for 
the latest cohort to present. 

The subject selected will allow the FLP4 candidates to use their 
new-found leadership skillsets in the workplace whilst creating 
an interesting and thought provoking presentation for the 2020 
BVAA AGM.

Dave Godfrey, Global 
Product Manager, Rotork
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Activities Report Business Development

Business Development
The business development group has been devised to help steer 
BVAA’s development and marketing endeavours to not only 
strengthen the association but to also generate innovative new 
ideas to best serve our members. As it stands there’s several 
staple services and new changes undertaken in 2019 detailed 
below. 

Link-up 
Link-up is a weekly newsletter which the BVAA delivers to 
announce new services, technical information and a round-up of 
upcoming and recent events. 

It is a useful tool to circulate information pertaining not only to 
BVAA activities, but also industry relevant information and news.
Link-up has recently undergone a refresh aesthetically and now 
provides the brand-new opportunity for members to sponsor this 
outlet. 

Sponsorship allows member logos to appear prominently at 
the top of these e-shots which get distributed to 900 recipients. 
This has a small cost associated for sponsorship and is an 
effective way to promote a business through a recognised and 
well-respected trade association within the Valve and Actuator 
industry. 

Smart Screen – meeting room functionality
An underutilised service that flies under the radar is the BVAA 
meeting room facility. Members have free access to a large and 
well-equipped meeting room space to suit their specific needs. 

The space can comfortably fit large groups of up to 32. A newly 
purchased smart screen also allows increased opportunities for 
conference calls, presentations and internet use as required. 

The BVAA team can also organise lunch as needed. BVAA HQ is 
very well placed being situated near the M40 with easy links into 
London and Birmingham, making this the perfect central meeting 
location to accommodate large groups. 

Website
The website has been relaunched with updated features which 
enables members to regain control of their profile and data. The 
new system allows users to register their own password which 
only they have access to, increasing overall security. In addition, 
within the member area users can see real time statistics in 
relation to web hits through the members directory on 
www.bvaa.org.uk. 

Providing the necessary tools to update their own profile 
ultimately gives more control and enables a smarter platform 
for companies to promote their trade. This is evermore vital as 
BVAA web-based traffic continues to expand averaging 2,500 
per month. 

Events 
As ever the BVAA places a large amount of time and resource 
into the provision of excellent networking events from small to 
large scale. This has continued to flourish with a host of desktop 
exhibitions taking place in 2019 and some being record breakers. 
These oppotunities are devised with members firmly in mind. 

Valve User
This publication enables members the opportunity to voice new 
products, staff appointments, changes of premises and any other 
news they wish to promote. 

The magazine is distributed to thousands and as well as hitting 
doorsteps, is also circulated at notable trade shows including 
Valve World, IVS, Fluid Power and ONS to name a few. 

Copies are also distributed at our highly popular and well attended 
desktop events. Editorial is free for members and advertising 
opportunities at a subsidised rate. This outlet continues to be 
well supported by members and very well read and respected 
within the industry. 

Social Media
The BVAA uses social media outlets to distribute industry relevant 
news, updates and BVAA activities. Social media is a fantastic 
tool to interact directly and on a personal level with our members 
and ultimately helps build a community within the industry. 

We have aimed to increase our social media activity to best reach 
our members. This is also to engage more with our member 
companies and stay abreast of news pertinent to the industry 
as a whole. 

For more information on any of the above services simply email: 
laura@bvaa.org.uk

Red Hot Chilli Pipers at the 80th AGM 

Casino and dancing at the 80th Annual General Meeting

Laura Martin, 
Marketing Co-ordinator

‘Engagement is key’

Here at the BVAA we believe networking is imperative to business 
success. 

The BVAA delivers services designed to put the Association’s 
members at the forefront, to meet their bespoke needs with a 
focus on the provision of large networking and desktop events.
The benefits of networking extends beyond just knowledge 
sharing and can result in quality leads and opportunities. 

Even if not resulting in direct leads, simply engaging with someone 
in a similar field of work can be extremely beneficial to learn and 
avoid some of the common pitfalls they have experienced and 
gain a different perspective.

Our events offer the opportunity to gain exposure with quality 
contacts in the industry. This not only builds significant connections 
with those present but potentially their own subsequent network 
too through referrals. 

Meeting face-to-face also allows for a more personable and 
potentially lifeong contact and having a large hub is a vital 
component in growing a business and you never know when that 
one meeting can result in a significant lead.  

Desktop Exhibitions
Our Desktop exhibitions having been an ongoing success year 
on year. This is facilitated by our exceptional hosts who enable 
these to happen. The desktops continue to provide a platform for 
networking, knowledge and product sharing. 

Exhibitions have been held at Chrysaor, Score, Fluor, Wood, SNC 
Lavalin, McDermott, EnQuest and KBR to name a few in 2019. 
Some of these events also saw record numbers of attendees 
with 168 visitors making an appearance to see 18 exhibitors at 
the Wood event in Reading. 

The 2020 calendar looks set to continue the trend of relevant, 
well attended and positive desktop exhibitions facilitated by the 
BVAA and hosted by industry giants. What do you need to do to 
make sure you don’t miss these events? The desktop exhibitions 
are exclusive to our members so to ensure you don’t miss out 
simply contact the Secretariat and ensure you are on the mailing 
list. It’s really that simple.

IVS
The Industrial Valve Summit held in Bergamo, Italy brings 
together all decision makes involved in valve technologies and 
flow control solutions. 

The event is hosted biannually and saw an impressive turnout of 
10,753 visitors over the two-day event. 

The BVAA team were pleased to see a large proportion of 
members in attendance at the exhibition (around 20). The team 
hope to attend again at the next show on May 26/27th 2021 
given the success of the last show. 

Spring Conference
The BVAA Spring Conference delivered a vast array of incredibly 
informative guest speakers on a variety of useful and exceptionally 
diverse topics. The event also provides lively and enjoyable 
entertainment, networking opportunities aplenty, and a delicious 
dinner all delivered in the stunning surroundings at Formby Hall. 
The following day was again focussed on networking during a 
round of golf on Formby’s fabulous 18 hole championship course. 
This offered the opportunity to build connections in glorious 
sunshine. 

Offshore Europe
It was fantastic to meet so many members at Offshore Europe in 
Aberdeen. The event was held in the brand new P&J Live events 
facility which offered 48,000 Sqm of exhibition space. 

It offered visitors and exhibitors alike opportunities to connect 
with a global network of 36,000+ attendees. We hope to see all of 
our members again when it comes around again in 2021!

80th AGM
The BVAA AGM this year was held at Rudding Park in Harrogate. 
This year was a particularly special one for the BVAA being its 80th 
year. The meeting in the day delivered standout presentations 
from our three guest speakers which included:

• Tim Guest, BVAA Vice Chairman who covered: ‘Networking 
– Make the most of your time out of the office.’

• Tomas Karger, Canadian Patent Attorney and Associate with 
Marks & Clerk LLP who presented on: ‘Patenting Process 
and Protecting Intellectual Property in Global Markets.’ 

• Richard Bartlett MIEx, Director of Business Development, The 
Institute of Export & International Trade covered: ‘Customs 
Documentation & Logistics in a Brexit Environment.’ 

The evening saw a huge number of attendees, in fact it was the 
BVAA’s second highest ever, reaching 130 in total. The evening 
dinner was followed by some excellent entertainment from The 
Red-Hot Chilli Pipers giving a number of classic pop hits a 
Scottish twist. Then people could hit the dancefloor to a range of 
upbeat music performed by the Rollercoaster band.

We would like to again extend our gratitude to our generous AGM 
Sponsors without whom this event would not be possible. There’s 
fuller coverage of the BVAA’s 80th annual general meeting in the 
BVAA news section of this issue of Valveuser. 
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    ‘Stronger Together ’
BVAA Members at Offshore Europe

Rob Bartlett - Director & CEO
Rob has a life-long career in engineering/fluid controls and over 26 years in senior positions 
in trade associations - 17 as CEO of the Association in its ‘BVAA’ era. He leads all aspects of 
the Association and its work, including overall responsibility for resources and operations, P&L, 
support for the Board, members, and various external bodies and contractors, including the 
technical and business development functions.

rob@bvaa.org.uk

Karen Webb - General Manager  
A career in project management and NGOs, Karen has ten years with BVAA, and is responsible 
for all matters pertaining to membership and the general management of BVAA and its in-house 
team. Karen has direct oversight of BVAA’s marketing, events, training and accounting teams and 
is the first point of contact on management issues in these areas.

karen@bvaa.org.uk

Barbra Homer - Training Co-ordinator 
Barbra is first point of contact for all training bookings and administration. She is additionally 
responsible for meeting room bookings as well as providing support and office administration.

barbra@bvaa.org.uk

Laura Martin - Marketing Co-ordinator
Laura is first point of contact for all our marketing activities, including the ValveUser magazine 
editorial and advertising, sponsorships and other advertising on our various platforms, social 
media, websites, etc.

laura@bvaa.org.uk

Martin Greenhalgh - Technical Consultant 
Martin is first point of contact for advice on standards and technical regulations, etc. He’s also our 
Chairman of the BSI Technical Committee PSE/18 and our representative to CEN, ISO and other 
standards and related meetings.

martin.greenhalgh@ntlworld.com

Peter Dix - Technical Consultant
Peter is Chairman of the BSI PSE/18/1 committee responsible for ‘Basic Standards’ and the 
representative to its mirror committees in CEN and ISO.  He’s also a valued member of the BVAA 
Lecturing team.

dix_peter@hotmail.com

Rob Boycott - Business Development Consultant 
Rob is tasked with developing contacts with EPCs and major users with the aim of securing 
desktop exhibitions (bookings are via the Secretariat). Rob is also tasked with specific, targeted-
member recruitment.

rob.boycott@bvaa.org.uk

Meet the Team
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Corrosion Resistant Materials - award 
winners

CRM Ltd are delighted to announce that they were the successful 
winners in the Business Growth category of the Barnsley and 
Rotherham Business Awards 2019. 

Competition was stiff, with 140 nominations across the 14 
categories of award. 570 people attended the prestigious 
dinner on Friday 18th October at Magna in Rotherham, with TV 
personality Dean Andrews (Emmerdale) acting as MC.

‘Lost for words’ was how the CRM owners Chris Williams and 
Lee Perry described their success. 

The Business Growth award recognises an organisation that 
has achieved significant and sustained growth and amplified 
development, and Corrosion Resistant Materials has made 

Tel: 01709 590 508
Email: adam@corrosion-resistant-materials.co.uk
Web: www.corrosion-resistant-materials.co.uk

'The Business Growth award 
recognises an organisation that has 
achieved significant and sustained 

growth.'

momentous advancements with 
the company’s annual turnover 
quadrupling over a short period of just 
12 months. 

There has been a substantial 
increase in year-on-year income and 
profitability too. 

The award was especially impressive 
as the company is still in its infancy 
having only been in operation for just 
four years. 

Allvalves expansion and year-on-year 
growth continues

'Allvalves Online continued its trend of 
year-on-year growth as the company 

achieved record sales in 2019.'

Following its launch in 2012, Allvalves have never stood still, 
taking more and more opportunities both home and overseas. 
2019 was no different with a new growth and expansion strategy 
being set which will see them move into mainland Europe and 
the USA over the coming years.  

Allvalves success has largely been down to three main factors, 
its hugely successful website, its technical capabilities with the 
team having a vast range of knowledge of valves, actuators and 
accessories, and their ability to supply a wide range of products 
from manufacturers all over the world. From working with Sun 
Yeh in Taiwan, to EBRO in the UK and Germany, to Genebre in 
Spain, Allvalves have created a strong website, internal team 
and network of suppliers. 

It's in these three areas, that Allvalves will continue to make the 
investment. 2020 will see a new and improved website launched 
with new products and features that will improve on what 
Allvalves can offer its customers. 

The website will have a large focus on actuated valve solutions 
through their extensive capabilities to offer a wide range of 
pneumatic and electric actuated valve packages. 

The team at its UK Head Office will be expanded as a new 
industrial unit has been secured to expand the range of stock 
held in Pershore and increasing the number of employees to 
allow focus in different industry and product ranges. 

The increased stock will focus around actuated valves with large 
stocks of AVA, Sun Yeh and J+J electric actuators, and their new 
AVP Pneumatic actuator range along with ISO mount valves, to 
continue to allow the same day assembling and testing service 
to be expanded.  

The relationship Allvalves have with its suppliers is growing, 
whilst maintaining loyal, long term relationships with most of their 
core suppliers since 2012, and in 2020 these relationships are 
set to only get stronger. 

With the new website comes more and more products from the 
same brands customers have come to expect from Allvalves. 
Through the way in which Allvalves work with the core brands, 
they have become the leading distributors in the UK for brands 
including Sun Yeh, Genebre, J+J, EBRO, Adler among others. 

Its through their website, the specialist team they have in Pershore 
and the wide range of products for different applications, that has 
seen Allvalves continue to grow with 2019 seeing a wide range 
of large value projects being supplied. 

From DNV witness tested projects for Oil and Gas projects in 
Norway, to Mechanical Spring Return actuated valve packages 
for US projects, to supplying over 1000 butterfly valves to 
Eastern Europe client for a project, whilst supplying 1000s of 
actuated valve packages around the world.  

To keep up to date on all things Allvalves related, check out their 
impressive social media accounts and the soon to be updated 
www.allvalves.co.uk website. 

Tel: 01386 553 190
Email: sales@allvalves.co.uk
Web: www.allvalves.co.uk

ISO/FDIS 22153 Electric actuators for industrial valves - General 
requirements 

What is it?: This document provides basic requirements for electric valve actuators, used 
for on-off and control valves. It includes guidelines for classification, design, enclosure 
and corrosion protection, and methods for conformity assessment.

Combinations of electric multi-turn actuators and gearboxes supplied by the actuator 
manufacturer are within the scope of this document.

This document does not cover solenoid actuators, electro-hydraulic actuators and electric 
actuators which are integral to the valves.
 
Why is it important?: This is the document issued for Final Vote and approval to publish of 
the new ISO for Electric Actuators. The DIS was issued for Public Comment in September 
2018.  The comments from the DIS were reviewed and the standard updated by ISO 
TC153 WG1.  The standard will be published as an ISO. There is an existing BS EN 
15714-2 for Electric Actuators. 

Supersedes: This is the draft of a new international standard. 

High value actuated valve order

AVP actuated valve order supplied

SIL rated projects for export
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Benefits from using cold drawn F55 / 
UNS S32760 material

Broder Metals Group Ltd is a steel and copper alloy distributor 
carrying a wide range of cobalt alloy, nickel alloy, aluminium 
bronze and copper alloys, and stainless steels for the value 
and pump industry.  One of our in-demand alloys is F55 (UNS 
S32760), but it seems that one of the secrets of the industry is 
the mechanical property improvement obtained by cold drawing 
F55.

F55 (UNS S32760) is a super duplex stainless steel with a 
roughly equal split of austenite and ferrite microstructure, which 
provides a high mechanical strength along with good ductility.  
Corrosion resistance properties are excellent in a variety of 
environments: this material provides high resistance to pitting, 
crevice corrosion resistance, stress corrosion cracking, corrosion 
fatigue and erosion. 

It performs very well in chloride stress-corrosion situations and 
is good for sulphide stress corrosion resistance. It also has low 
thermal expansion and higher heat conductivity than austenitic 
only steels, while weldability and workability is good.

Most people in the industry will be aware of the benefits from using 
F55 (UNS S32760) material in ball, needle, gate and butterfly 
valves, grade actuators, gearboxes, and other applications 
such as in heat exchangers, desalination plants, and utility and 
industrial systems to name just a few. 

Material supplied in the A (annealed) Condition provides a 
minimum of 550 MPa 0.2% Yield Strength with a minimum 750 
MPa Ultimate Tensile Strength. Hardness is a maximum 290 
HBW (31 HRC), which conforms to the requirements of NACE 
MR0175.

What may be less well known is the benefits obtained from 
deliberate application defined amounts of cold work to convert 
Condition A material to Condition S (Strained). Obviously, the 
chemistry-induced benefits of corrosion resistance remain, 
but mechanical performance is enhanced with an increase in 

Yield Strength (minimum of 550 MPa increased to a minimum 
of 720 MPa) and Ultimate Tensile Strength (minimum of 750 
MPa increased to 860 MPa minimum). Hardness increases to a 
maximum of 335 HBW (36 HRC), while there is a slight trade-off 
in elongation which drops from a minimum of 25% to a minimum 
of 16% (measured across 50 mm or 4D). 

However, a property often looked for in Cold Drawn F55 is not 
covered by ASTM A276 Condition S, but one or both designations 
of FG (Fastener Grade) or FLT (Fastener Low Temperature). 

Added to the Condition S properties above are Charpy Impact 
test properties at low temperatures: at -46oC a minimum of 35 
Joules (single) and 40 Joules (average), while at a temperature 
of -1010C results of greater than 20 Joules (single) and 27 
Joules (average) are obtained. 

This toughness adds a new dimension to the uses that super 
duplex grades can be used for, and while the FG / FLT designation 
obviously applied to fasteners being used in cryogenic or other 
low operating environments, Broder Metals Group are seeing 
increasing requests for material to be supplied cold drawn that 
was previously only asked for in Condition A. 

We obviously carry a full range of sizes in Condition A sizes and 
can convert to Condition S with low temperature Charpy Impact 
test properties, to suit our customer’s requirement, very quickly.

Tel: 0114 232 9240
Email: sales@broder-metals-group.com
Web: www.broder-metals-group.com

IMI Maxseal - high integrity direct 
acting Hydraulic Solenoid Valve

The requirements for hydraulically actuated well heads, ESD 
valves or HIPPS systems are such that valves can remain in a 
fixed position for months or even years at a time. 

This scenario introduces particular demands on the hydraulic 
system; requirements for solenoid valves with virtually zero 
leakage, coils that can remain 100% energised without failing 
and, in particular, solutions that can be relied upon to operate on 
demand, even after extended periods of time.

The pneumatic version of the Maxseal IC03S has long been 
the preferred choice when a small valve footprint was required, 
thanks to its dual solenoid application and excellent flow rates 
that eliminate the additional cost of boosters.

The new IC03S Hydraulic SOV, available in pressure ranges up 
to 700 bar and flow rates up to 90L/pm, is ideal for hazardous 
area applications and has received favourable client feedback 
and below is a testimonial on the product:

“Initially we were reluctant to try a different manufacturer for our 
high pressure solenoid operated valves. 

However, after extensive in house performance testing, we were 
able to begin rolling these out as part of our hydraulic actuator 
control systems. The design is robust and durable ensuring some 
of the potential pitfalls encountered during the commissioning 

phase are mitigated by inherent design features. Integration with 
existing designs is kept simple, with a small overall footprint and 
flexible mounting options.

Overall our migration to Maxseal’s IC03S for high pressure fluids 
has been seamless thanks to support from IMI Maxseal and  
HSP Valves Group limited.”

HSP are an official IMI Maxseal distributor and have been for 
more than a decade, holding the largest global inventory of 
IMI Maxseal products. HSP has increased and expanded its 
inventory and range of IMI Maxseal solenoid valves through the 
addition of the new Hydraulic IC03 and IC04-PST to the current 
extensive range of voltages and pressure ranges including up 
to 414 bar.

Tel: 01635 201 329
Email: sales@hsp-valves.com
Web: www.hspvalves.com
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'Two new recruits expand the Bonomi team 
bringing a winning combination of youth and 

industry experience.'

Two new recruits are bringing a winning combination of youth 
and experience to the expanding team at leading valve and 
actuator supplier Bonomi (UK) Ltd.

James Derrick has been appointed to the role of Digital 
Marketing Assistant to help enhance and grow the company’s 
online presence. 

After initially studying Mechanical Engineering, James’s 
increasing interest in online marketing led him to forge a career 
in this direction. 

His original engineering experience combined with his online 
marketing skills, giving him an excellent grounding in both 
disciplines. 

James is currently heavily involved in the development of the 
company’s new website. 

Away from work, Birmingham-based James enjoys Club 100 
Kart Racing and Squash.

Also joining the Bonomi fold and with over four decades 
experience selling valves and actuators, Bob Buckley has 
a wealth of knowledge to bring to his new role supporting 
customers across the north of England and Scotland.

Bob comments, “Before joining Bonomi I didn’t appreciate quite 
how extensive a range of products it supplies and I’m now 
enjoying spreading the word about Bonomi’s great offering.”

In his spare time Warrington-based Bob enjoys cooking and 
following Manchester United. 

He is also kept busy attempting to reassemble his long-disbanded 
record collection in its original vinyl format. 

Youthful enthusiasm meets decades of 
experience in latest Bonomi recruits

James Derrick (left) & Bob Buckley (right) join Bonomi (UK) Ltd

Tel: 024 7635 4535
Email: sales@bonomi.co.uk
Web: www.bonomi.co.uk
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Quickits - a world of constant upgrades
Through 15 years of growth and development, the QK Group 
has taken its lead from our customers – customers that most 
definitely know what they want.

What we were determined to do was not bombard with new 
invention, but complement and support, with ever better service 
and practical solutions.

The service that built the reputation of our World renowned 
brackets and mounting kits soon led to requests for bespoke 
versions – we naturally grew our offering both by request 
and by design and development; products and services that 
went beyond what customers requested, to give them choice, 
increasing functionality and quality. 

The new products, together with tried and tested off the shelf 
components, are constantly improved upon, simply by listening 
to customers. 

One of these developments resulted in our own design for a 
robust and efficient Stainless Steel Spring Return Handle – we 
weren’t reinventing the wheel – but giving it a massive upgrade. 

The very best available Gearboxes are another typical example 
of popular off the shelf products, which we have specified, 
sourced and stocked ready for same day delivery. 

'Stocking over 6,000 Gearboxes at any given 
time shows our intent to provide the first class 

service our customers deserve.'

In stock now are Quarter turn Cast Iron Worm Gearboxes, ideally 
suited for HVAC, Chemical, Power and Waterworks, amongst 
general industrial applications - alongside Stainless Steel Worm 
Gears designed to operate in the harshest environments. 

Between them, both Cast Iron and Stainless Steel versions of the 
QK WG De-Clutch Gearboxes cover all Manual Override needs, 
while Multi-turn operations are reliably catered for by QK’s Cast 
Iron Bevel Gearboxes -covering a wide range of specifications 
and options. 

Demand for stock products, ready for immediate dispatch, has 
meant an additional investment in 2019; to gain another 4000 
square feet of warehousing and testing / dispatch facilities 
- dispatch that was already in the highest percentile of the 
industry’s on time deliveries.

We expect to be extending again as part of our planned growth 
through 2020/21

A comprehensive and constantly developing range of standard 
products sourced from around the world, together with reliable 
on time deliveries became an introduction to other services and 
products - making QK a one-stop shop for the Process Industry 
and resellers alike. Our Precision CNC manufacturing facilities 
being discovered by Stock Product customers while customers 
for our Manufacturing Services have become buyers of our 
Stock Products.

Both sides of Quickits Ltd work independently and in conjunction 
to provide whatever service suits the customer – with the added 
benefits of the QK Group offering of Laser Cutting, CNC Braking 
and now Powder Coating services.

The leadership at QK Group is never satisfied with the status 
quo; we are always looking at any way we can improve and 
progress.

In 2019 we retired a lot of machines that had produced great 
work over the years, simply to make way for new plant that would 
increase even further our manufacturing capacity and efficiency 
– a planned growth strategy already paying dividends for our 
customers.

New Machinery as upgrades to increase efficiency, capacity and 
even greater accuracy.

• XYZ 1100HD CNC Milling machine with 4th axis
• XYZ 1510 CNC Milling machine 
• 2 x XYZ 555 Proturn CNC Lathes
• XYZ 65LTY with Bar Feed
• XYZ Turning Centre 320LTY with Bar Feed (not shown)

Additional New Machines to add capacity

• XYZ 800HD CNC Milling machine with 4th axis 
• Lincoln Aspect 300 Fully Watercooled Aluminium TIG 

Welder

The upgrade has already shown a return on investment – 
not only financially but by allowing our Design and Project 
Management services even greater flexibility in supporting 
customer specifications.

We use Solidworks CAD/CAM software to highlight any issues 
relating to interference detection and clearance verification, 
while our in-house developed Solidworks software produces 
production drawings with optimum efficiency. 

There is much more to find out about Quickits Limited and the 
QK Group, come along and find out.

Tel: 01623 515 545
Email: info@quickits.co.uk
Web: www.quickits.co.uk

XYZ 1100 HD CNC Milling machine with 4th axis
 

XYZ 65LTY with Bar Feed
 2 x XYZ 555 Proturn CNC Lathes

 

XYZ 800 HD CNC Milling machine with 4th axis
 

XYZ 1510 HD CNC Milling machine
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AJT - Butterfly Valve Actuators 
AJT were contracted to carry out the complete engineering 
design to install two Rotork Actuators on 2no 6ft Dia Butterfly 
Valves. These Butterfly Valves are used as the main point 
of isolation for the power station. These butterfly valves were 
manually operated and to open both these butterfly valves, this 
would take a considerable amount of time and over the years 
both valves were getting increasingly harder to operate by hand 
and getting to the point that it was becoming more difficult to 
operate

Cadherent carried out a laser survey onsite to model up both 
valves so could process all information taking from site come 
up with a design on how to support the new Rotork Actuators 
with the amount of torque they would need to operate both IQ35 
Rotork Actuators were supplied by Rotork and installed onsite 
by AJT. New shafts were made up and machined in house to 
suit the existing valve and the new Rotork drive nut. With the 
installation of both Rotork’s and after commissioning, each valve 
now opens in 1 minute and 35 seconds.

Tel: 01224 871 791
Email: info@ajt-engineering.co.uk
Web: www.ajt-engineering.co.uk

Design
Recently AVS started working with the main contractor for the 
build of this brand-new Waste From Energy plant supplying a 
major European city. Included in the scope of supply were all the 
control and isolation valves for the turbine hall (balance of plant) 
including:

• HP bypass valves
• HP main steam stop valves
• Steam turbine quick closing valve
• Hydraulic actuators and power packs
• Safety valves and silencers

Knowledge base
Throughout the design, ordering and commissioning of the plant, 
AVS was the knowledge base for all aspects of the valve design, 
installation and performance. 

As well as supplying all the hardware AVS wrote the functional 
description for the control valves, HP bypass valves and the 
hydraulic units.

During the preliminary stages of the project, AVS supported 
the main contactor in the design of the steam turbine systems, 
processes, piping route, valve selection and planning. 

Our team of engineers met every challenge that was put to 
them to provide a comprehensive list of correctly selected and 
optimized equipment to fulfil the function required.

Installation
In total the supply was for 2,907 line items, staged in 70 part 
deliveries to suit the fabrication schedule. As with all large 
projects, the original specifications were modified during the build 
stage and AVS were on hand to provide advice and flexibility in 
the supply process.

Some of the elements of the engineering design were still 
outstanding at the beginning of the build. 

This necessitated many valve modifications, all of which were 
done in a timely and cost-effective manner, and importantly 
within timescales.

Commissioning
AVS provided support during commissioning and advised on 
further minor modifications. The supplier of the DCS system was 
supported with functional descriptions of the hydraulic units and 
actuators and assisted with the correct programming of the DCS.
During hot commissioning, AVS were on standby to solve any 
unforeseen valve problems. 

The biggest valve issue was the repair and modification of the 
steam turbine quick closing valves.

AVS supported the main contractor from quotation to final 
hand-over for all the critical application valves and hundreds of 
secondary valves. Many design issues were solved, both large 
and small, and incomplete engineering designs were made 
functional and comprehensive.

Advanced Valve Solutions - energy 
from waste plant project

Tel: 01270 586 944
Email: Info@avsuk.co.uk
Web: www.advancedvalvesolutions.co.uk

Coax valves UK are proud to introduce the new FMX range of compact, high flow, stainless steel externally controlled 
valves. With a new unique floating seat arrangement giving greater flow than comparable valves:
Features of the valve include:

1. All wetted parts 304 stainless steel
2. Port sizes 3/8″ bsp through to 1″ bsp
3. Normally closed and normally open functions available
4. Pressure range 0-16 bar in either direction meaning bi-directional flow.
5. New design of endcap allows snap in mounting into manifold up to 5 station
6. Reed switch sensing available with 10 metre cable option available
7. FKM seals with PTFE seat as standard
8. 3/2 pilot valve available with different electrical connections available
9. Competitively priced
10. Valves available from stock for immediate delivery.

For further details contact John Osborn at john.osborn@coaxvalves.co.uk
Visit Website: www.co-ax.com or www.fmx-valves.com 

COMPACT HIGH FLOW FMX VALVE
Promises are Good. Performance is Best.

Untitled-1   1 27/11/2019   13:09:37
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Hydravalve (UK) are the only official UK & Ireland distributor for J+J

sales@hydravalve.co.uk     /     www.hydravalve.co.uk     /     +44(0)1902 637273

New Features

Brushless motor 
The J4CS series has a revolutionary brushless motor. Resulting in 
greater improvement to lifecycles compared to its predecessor. Each 
unit now comes with a 3 year warranty from shipment date or up to 
60 000 working cycles. 

Bluetooth technology option
Configuration during setup or operation can now be  
performed via a smartphone or tablet. The J+J app is now available on 
App and Google Play Store.

Modbus option 
Plug and play system, where up to 32 actuators can be installed and 
operated manually. Connection available via ethernet cable or WiFi.

NOW
I N  S T O C K

#smartjustgotevensmarter

the j4cs

by j+J
Webtec reports that a growing number of design engineers are 
taking advantage of its custom products service. Over the past 
12 months, the company has assisted dozens of customers 
in manufacturing a better hydraulic measurement or control 
solution by improving product fit, form or function to suit specific 
needs.

When it comes to hydraulic measurement and control products, 
there is often no ‘one-size-fits-all’ solution available off-the-shelf. 
In situations where a ‘special’ is required, the hydraulic system 
designer has little choice but to seek out expert manufacturers 
able to provide custom solutions. 

However, as many subsequently discover, there are few 
companies able to deliver the required levels of expertise, quality 
and speed of turnaround to meet the demands of important 
hydraulic projects. Furthermore, many assume the process will 
be arduous, with high levels of complexity and long lead times.
 
Webtec takes a different approach, making the route to product 
customisation straightforward. In many instances, the company 
is able to take the best-fit standard product and customise 
it to provide optimum performance. As a result, hydraulic 
system designers no longer have to compromise on machine 
functionality.

Some of the bespoke products developed recently by Webtec 
have remained ‘specials’ for one customer, while others have 
been added to the company’s range as standard items. 

A good example of the latter is the CV120 combined flow, 
pressure and directional control valve for motors on mobile 
machines. 

The CV120 is very compact, where a variable priority flow 
divider is combined with a directional control valve in one body. 
This innovative design concept reduces both cost and size 
by reducing the required number of hoses and fittings, in turn 
allowing for a more compact installation.

Another example that outlines Webtec’s expertise in 
customisation is the FlowHUB ViscoCorrect® for measuring the 

flow of both water and oil-based fluids, while a further bespoke 
product recently introduced to the standard portfolio is the super 
compact pressure-compensated Integrated Flow Control (IFC) 
valve. 

The IFC, which is designed for use inside a manifold, is ideal for 
applications such as hydraulic cylinders that need to extend or 
retract at constant speeds, or hydraulic motors required to rotate 
at constant speeds. When used with a fixed delivery pump, the 
excess flow is bypassed across a relief valve.

Offering further evidence of the increasingly popular Webtec 
custom products service is the CT turbine flow meter with J1939 
CAN output for condition monitoring on mobile machines. 

Perfect for both OEM mobile and industrial applications, the CT 
meter assists users who need real-time continuous monitoring 
of hydraulic flow, pressure and temperature on high-pressure 
hydraulic systems. 

Providing closed-loop control, the meter is able to predict 
imminent hydraulic failure, or can be used for diagnostic fault-
finding.

Confident that it can meet any bespoke requirements for 
hydraulic measurement and control, Webtec is encouraging 
engineers to discuss their projects by getting in touch.

As a final point of note, the company continues to offer 
calibration, repair, upgrade and trade-in options for users of its 
measurement products. 

Webtec sees rise in number of projects 
for custom products

Webtec’s Directional Control Valve

Tel: 01480 397 400
Email: sales-uk@webtec.com
Web: www.webtec.com
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ARI-Armaturen is delighted to present for the first time a double-
offset, metallic sealing high performance valve – ZEDOX®. A 
durable, energy efficient valve with perfect handling, it represents 
the economic alternative along with reliable tightness for high 
requirement applications. 

Together with the successfully established triple-offset process 
valve: ZETRIX® and the standard butterfly valves: ZESA®, 
GESA® and ZIVA®, ARI-Armaturen is able to provide a more 
comprehensive butterfly valve portfolio.

In contrast to centric butterfly valves, the double-offset sealing 
principle of the new ZEDOX® reduces the angle of the disc when 
it enters into contact with the seat sealing ring which relieves the 
metallic sealing when opening. 

With a streamlined bearing and shape of the valve disc, ZEDOX® 
is able to offer higher energy efficiency in addition to a longer 
service life as a result of reduced contact pressure and minimised 
friction, therefore allowing protection of the seat sealing ring 
against negative medium flow influences.

Offering high functional safety even at challenging requirements, 
ZEDOX® is reliably tight at temperatures from -40°C up to +260°C 
(max. +400°C with specially designed models), for pressure 
classes PN 10 - PN 40 plus ANSI Class 150.

ZEDOX® accomplishes leakage rate A acc. to EN12266, API 598 
(bi-directional) and soft sealing or alternative metallic-sealing 
with leakage rate B (optional rate A); with the blowout proof shaft 
providing extra safety. 

The ZEDOX® pressure/temperature rating follows company 
standard and EN 1092. 

The high performance valve can be easily automated, when 
replacing the gearbox, through pneumatic, electrical or hydraulic 
actuators (actuation interface acc. ISO 5211).

Available in butt-weld ends (DN 200 - DN 1600), double flanged 
(DN 200 - DN 1200) or wafer (DN 80 - DN 800), with PN 10 - PN 
40 as well as Class 150. The ZEDOX® can be made in either cast 
carbon steel or cast stainless steel however, different versions 
and materials are available on request. This makes the ZEDOX® 
extremely versatile and suitable for use in various applications 
involving fluids, steam, gases and vapours. 

This addition of the new ZEDOX® fills the gap within ARI-
Armaturen’s range of existing soft sealing butterfly valves and the 
triple-offset process valve, completing our portfolio and enabling 
customers to benefit from our ‘One Stop Shop’ approach:

• ZETRIX® - the process valve: available in butt-weld ends, 
double flanged and fully lug-type versions up to Class 600, 
PN 63 and PN 100 and from DN 80 - DN 600.

• ZEDOX® - the high performance butterfly valve: available in 
butt-weld ends, double flanged and wafer-type versions up 
to PN 40 and DN 80 - DN 800 (DN 1600).

• ZESA®, GESA®, ZIVA® - the eco-centric butterfly valves: 
available in lug and wafer-type versions up to PN 16 and 
DN 25 - DN 500.

For more information, contact the UK sales office on 01684 
275752 or email enquiries@uk.ari-armaturen.com.

ARI Armaturen - ZEDOX® – The new 
high performance Valve

The new Zedox Valve

Tel: 01684 275 752
Email: enquiries@uk.ari-armaturen.com
Web: www.ari-armaturen.com

Variable Speed actuation, for many applications, offers a number 
of significant advantages. Water hammer can be mitigated or 
supressed, and the low inrush current as the actuator starts 
means that in many cases a UPS can protect the system when 
electrical power is variable, and even a solar power approach is 
possible. 

By slowing the actuation speed as the end point is approached 
a degree of self-cleaning is introduced that can reduce 
maintenance. 

In addition, adjusting the motor speed helps with precision 
positioning applications. Here’s an example of how AUMA 
SAVEx variable speed actuation meets the needs of a technical 
oil and gas application.

AUMA offers a new high precision automation solution for multiport 
valves based on SAVEx electric actuators with adjustable motor 
speed. The actuators support up to 16 ports with a combination 
of short operating times and excellent precision, thanks to their 
variable speed motors. 

Positioning accuracy is better than 0.3°, making the actuators 
suitable for the most challenging applications in this market. 
Switch valves with lift plug design are also supported.

Multiport valves find application in the oil and gas industry in 
sampling systems for multiple wellheads. Fluids from each well 
in turn can be directed to a single sampling system, allowing 
operators to monitor current production in detail. The positioning 
accuracy required makes this a challenging application for 
actuators.

AUMA’s SAVEx variable-speed actuators are ideal for this task. 
For rapid switching, the actuator motor runs at high speed over 
most of its travel. Just before the valve plug reaches the target 
port position, however, the speed is considerably reduced. 
By virtually eliminating overrun, this allows extremely precise 
positioning.

Switch valves with lift plug design require an even more 
demanding actuation solution since two different movements 
have to be coordinated: before the plug can rotate to the 
desired outlet it has to be lifted from its seat. This requires a 
second actuator. AUMA’s clever and simple solution is to use 
two actuators in a master-slave configuration that appears to the 
DCS as a single actuator. The intelligent actuator controls handle 
the complete sequence of movements and the safety interlock.

AUMA has also expanded its list of communication protocols 
supporting multiport and switch valve functionality: Foundation 
Fieldbus is now also available, in addition to Profibus DP, 
Modbus RTU and Modbus TCP/IP.

Variable speed actuation opens up 
new application opportunities

Tel: 01275 871 141
Email: mail@auma.co.uk
Web: www.auma.co.uk

High-precision multipart valve actuation 

AUMA SAVEx ATEX-rated variable speed actuator 
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A typical offshore oil and gas platform has some 
20,000 valves, with each valve being anything 
from four inches to forty-four inches in diameter 
and worth $20,000 to $500,000. 

That’s 20,000 opportunities to drive offshore efficiency and 
productivity gains. But the oil and gas industry, understandably, 
has some of the toughest barriers to entry for new innovations. 

Stringent, industry-led safety regulations and certification as 
well as operator-specific requirements are all hurdles faced by 
companies looking to launch new products into the space. 

In the proceeding decades, many of the hydrocarbon giants 
were heavily invested in research and development, with their 
own dedicated teams searching out the next innovation to stay 
ahead. But as in many cyclical industries, periods of low oil 
prices changed the focus and over the preceding years the onus 
on developing technology in-house has decreased. 

Of course, technology must still be driven forward if only to 
keep up with competition – but in times of downturn innovation 
almost becomes more necessary to help drive efficiency and 
cost reduction. This has all led to a new openness for external 
developers to drive innovation.

An elegantly simple solution a hundred years in the making
Oxford Flow is a case in point. Our core innovation, a pressure 
reducing value (PRV) with a direct sensing piston actuator 
instead of a diaphragm, was, at first, launched to water networks, 
despite having been developed from research into jet engines. 

As well as minimising leaks, providing enhanced pressure control 
and improving uptime, in water networks it has also achieved an 
80 per cent reduction in cost of ownership for new projects, and 
50 per cent for existing schemes. 

Having not witnessed any substantial innovations for a hundred 
years, Oxford Flow’s PRV was a real boom for the industry and 
soon gained success from South America to the Middle East.   

Having demonstrated such significant savings for the water 
industry in a relatively short space of time, it made sense to 
explore opportunities in complementary industries. 

In January 2019 a field trial was conducted with the gas 
distribution company SGN to test the capability of the value 
for use in gas. The trial revealed vastly improved pressure 
regulation, indicating its efficacy to provide more accurate and 
stable pressure to gas network customers. 

It also revealed a leap forward in the ease of installation. Whereas 
all but the smallest of traditional valves need to be craned out 
when replaced, Oxford Flow’s PRVs, being considerably lighter, 
can be put into place by hand, simultaneously reducing the 
equipment needed and man-hours too.

The takeaway from the journey was clear. Key to exploring the 
possibility of new markets is openness to collaboration and the 
cross-fertilisation of ideas – in essence it’s a system approach 
to adapt to new conditions and hurdle what can often seem like 
insurmountable challenges. 

In the case of Oxford Flow, once the team were able to get in front 
of the right people the core innovation spoke for itself opening 
the door for collaboration. Major operators were so intrigued that 

they took the decision to invest the time and resources needed 
to bring it to market. 

Fast forward 18 months and through a collaborative effort, the 
valve is now packaged in a completely different way. Certification 
against the American Petroleum Institute’s specifications is in 
the final stages, while the valve has already met the Pressure 
Equipment Directive and industry requirements to become 
suitable for use in oil and gas applications. What remains at the 
core is an elegantly designed solution that has stripped away 
much of the complexity to reduce cost and increase reliability. 

A maintenance masterpiece 
As the design removes the mechanical parts most prone to 
failure, it almost entirely eliminates the need for maintenance. 
This can offer a massive saving in comparison to a standard 
valve when you consider that a lot of valve servicing jobs will 
require a specialised workforce, specific equipment, offshore 
certification as well as nearby onshore workshop facilities. While 
most valves may only need refurbishing and re-servicing every 
four years, not every valve will need servicing at the same time. 

This leaves the operator balancing the cost of downtime with 
the cost of bringing specialised crew onsite, and/or transporting 
valves back onshore. When you add in the cost of logistics, parts 
and tools, valve maintenance costs add up rapidly – sometimes 
totalling as much as 60 and 70 per cent of the original cost. So, if 
operators only focused on replacing a platform’s mission critical 
valves with our valve, you would still stand to save millions of 
dollars. 

Weight savings that unlock data benefits
Aging assets are common offshore, in use long after their original 
design life. In some cases, their designed functionality has also 
changed, for example with the drive for reduced personnel 
offshore. Safe, ongoing use of a platform depends on regular 
re-assessment of structural integrity. 

At the same time, many replacement parts have now become 
substantially lighter and/or more compact. Valves are no 
different, and Oxford Flow’s water designs are ten times lighter 
than a standard valve. 

This not only helps manage the challenge of age-related 
deterioration but also helps to make space for new equipment 
and components. 

How to translate innovation from water 
to oil and gas

Tel: 07779 625 189
Email: info@oxford-flow.com
Web: www.oxford-flow.com

As a result, this new generation of valve includes additional 
sensors and meters allowing for two-way data transfer and better 
visibility in the control room. Operators will now be able to directly 
receive pressure readings, fluid quality and valve positioning. 

Providing more usable data as standard enhances accuracy and 
precision as well as offering better protection, making the valve 
less susceptible to any kind of loss of pressure containment. 

Tackling fugitive emissions one valve at a time
Methane is 84 times more potent to the environment than carbon 
dioxide in the short term and as such is responsible for around 
25% of manmade global warming. Up until recently, the extent 
of the oil and gas industry’s fugitive emissions problem had not 
been properly quantified. 

Through several studies by the EDF it is now known that around 
13 million metric tons escape during the production of oil and 
gas every year. Worth around $2 billion, that’s enough to fuel 10 
million homes for a year. 

Yet while pressure mounts on operators to reduce fugitive 
emissions, gas prices remain low, meaning only the lowest 
hanging technology fruit are likely to be taken forward. 

While fugitive emissions is not an issue for water distribution, 
listening to feedback from potential oil customers, it became 
clear that the re-designed valve could offer an answer to this 
widespread industry problem. 

With no valve stem, the valve only has one possible, but highly 
unlikely, leak path – a substantial improvement on existing 
designs – and one that virtually eliminates the risk of fugitive 
emissions altogether. 

Feedback from early discussions suggests it was one of the 
design’s main draws, offering an opportunity for operators to 
make incremental improvements to fugitive emissions without 
the need for additional investment. 

These are just some of the remarkable results that such an 
elegantly simple design has brought about. But the key lesson 
is not necessarily about simplifying engineering, but that 
sometimes stepping forwards is to look sideways, watch, learn 
and adapt.   
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Our maintenance free European manufactured, Sisco diaphragm and Amri butterfly valve ranges 
are constructed to the highest standards. Ensuring your systems benefit from, tailor made KSB 
valve solutions. With a wide range of intelligent actuators, accessories and components ensuring 
optimum performance and reliability every time. SIMPLY PUT, PURE QUALITY.
Contact KSB UK. www.ksb.co.uk - valvesalesuk@ksb.com - 01952 231872

PURE 
QUALITY.

Pumps   Valves   Service

Oxford Flow CEO Neil Poxon
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We’ve been serving industry since 1949 through 
our commitment to design and engineering 
excellence
Innovation from the very beginning Seetru was founded in 
1949 by Otto Varga and Leonard Taylor. The aim of their early 
collaboration was to solve a common problem within the oil 
industry; typically oil was stored in tanks or drums and the only 
available method of understanding how much volume remained 
was through an audible confirmation ...usually achieved by 
kicking the drum. 

The two entrepreneurs began work and soon devised a method 
of measuring the level of tank or drum contents with accuracy 
and efficiency. Thus the ‘Seetru Gauge’ came into being and the 
name Seetru was established - ‘See the Tru’ level.

As a young adult and brilliant mathematician, Otto Varga (Left) 
studied Engineering at Manchester University, achieving a first 
class honours and later gaining a Masters in the field of elasto-
mer technology. Leonard Taylor (Right) covering the standard 
start kilometre at Silverstone in a time of 45.03 seconds, driving 
a 1911 10hp Stanley Steam Car. 

The Seetru Gauge, although a hugely successful tool, wasn’t 
without its problems. 

The Gauge itself relied upon valves in order to operate. These 
valves were regarded by Mr Varga as being inefficient and “quite 
terrible” - frequently leaking oil. 

His knowledge of elastomer’s/polymers and huge enthusiasm 
for invention would lead Otto Varga to design and develop a new 
push valve for the Seetru Level Gauge, which, with its design 
quality and innovative use of the O-ring, produced a device 
which no longer suffered from leaking.

Encouraged by the success of this instrument and recognising 
that there was a need for better, more efficient design within the 
valve industry and related applications, Mr Varga began work on 
a new range of safety relief valves.

From the early development of the Seetru Gauge came an 
extensive range of liquid level indicators ...and out of the valve 
development for that gauge, came the entire range of safety and 
relief valves Seetru design and manufacture today.

Innovations & Developments 
• In 1964 Seetru developed a revolutionary sealing technology 

named the Tutchtite valve seal system. This advance 
achieved positive bubble-proof sealing for a wide range 
of fluid pressures, while requiring no polishing or lapping 
whatsoever of the valve seats. 

• In the 1980’s Seetru gained the industry approval for its 
marine class liquid level contents gauges. The SOLAS 
(Safety of Life at Sea) Convention in its successive forms is 
generally regarded as the most important of all international 
treaties concerning the safety of merchant ships. 

Seetru Ltd - celebrating 70 years

Tel: 0117 927 9204
Email: info@seetru.com
Web: www.seetru.com 

• During the 1990’s Seetru applied our knowledge and 
expertise to bear on the refurbishment and testing of Safety 
and Relief valves for external customers, resulting in the 
official formation of Seetru Engineering Services (SES) 
in November of 1998. SES are now a major provider for 
PSV (and other) test and maintenance services ...we’ve 
established ourselves as the supplier of choice for many 
companies today in the UK and Globally.

Led by Andrew Varga and his wife Margaret (both PhD Chartered 
Engineers), the company is flourishing and increasing turnover 
year on year, entering new markets with the same enthusiasm 
as those with which we are already well established.

The company remains committed to giving opportunities to 
young individuals, enabling them to learn and grow within the 
organisation. 

Our success is determined not only by our design innovations 
but also through the agency of our skilled and dedicated people.

VALVE MAINTENANCE SERVICES
Repair and Reconditioning of Industrial Valves
Safety Relief Valve Repair, Service and Calibration
Isolation, Control, Pressure Reducing Valves
In-Situ Verification of Safety Valve Set Point (    eritest)
In-situ Valve Repairs
On-Site Skills Team for Outage Work and Emergencies
Established Supply Chain for Valve Procurement and   
Supply

Oldham
Lancashire
Tel: 0161 624 9592
Email:  sales@comid.co.uk

Service Centers
Walsall
West Midlands
Tel: 01922 721649
Email:  sales@comid.co.uk

Comid Engineering Limited
Contact Us

Townfield Works 
Greenacres Road
Oldham, OL4 2AB
www.comid.co.uk

'Today Seetru continues to proudly represent 
Great British manufacturing and engineering 
through our commitment to design, innovation 

and service.'

The Seetru Team
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AVS UK Ltd is an established supplier of valves to the UK power 
generation industry. Our expertise extends beyond that, to 
include process studies for the life time of your plant. AVS UK 
Ltd can offer you on site solution maintenance and support on 
steam/water cycle valves via our approved Service Partner SGS.

This includes: 
• Leak Detection
• Valve condition study
• Valve information database creation
• Recommendations for repair and replacement 
• Visual inspection with supporting written report
• Single point contact for valve solutions and replacements
• Single contractor to encompass all data in one location, 

making it simple and easy to obtain data
• Maintenance strategies to be completed for each valve 

type, with predictive and preventative maintenance routines 
in place

• Collaboration with your current maintenance contractor
• Lifetime of your plant condition monitoring and valve 

maintenance strategies

Customer Benefit:
• Predictive and Preventative Maintenance
• Enhanced Condition assessment
• Extensive knowledge of the Plant gained
• Full Steam/Water Cycle database completed for all valves 
• Easy repair and replace strategy generated from site visits 

and data gathering 
• 
Solution in practice: 
• Initial on site survey undertaken by experienced engineers
• Repeat Monthly or Quarterly Valve inspections and Report
• Data gathering of process conditions
• Data Gathering of installed valve information
• Fully up to date and live valve database, showing condition, 

last report, future inspection date and replacement 
recommended date

• Complete report history for all inspected valves
• Through inspection and recommendation, the aim is to 

provide a reliable and available plant to ensure maximum 
generation

Key Factors:
• Valve Design
• Valve Specification
• Maintenance Routines
• Maintenance Strategies
• Installation 
• Non Destructive Testing
• Soft and Hard Spares
• Stock Levels
• Warranty
• Service Provider
• Root Cause Analysis
• Failure Modes

Advanced Valve 
Solutions - onsite 
support

Tel: 01270 586 944
Email: Info@avsuk.co.uk
Web: www.advancedvalvesolutions.co.uk

'Offering a superior level of reliability for the 
rigorous requirements of the petrochemical, 
power, oil & gas and water treatment markets.'

Bonomi’s Valpres API 608 Floating Ball Valve range has achieved 
the high standard demanded by NORSOK; the Norwegian 
petroleum industry’s benchmark endorsement for superior safety 
and performance.

Developed to offer outstanding performance in extreme 
environments, the NORSOK approved API 608 exceeds the 
requirements set by ASME B16.34, offering a superior level of 
reliability for the rigorous requirements of the petrochemical, 
power, oil & gas and water treatment markets.

Bonomi offers a large UK stock holding of this versatile valve 
which is available in a wide range of sizes from ½″ to 6″ (Class 
150 and Class 300) and ½″ to 2″ (Class 600) and can often be 
supplied on a next day - or even same day - delivery basis.

Reduced bore is also an option in sizes of 2″ or above. Side 
entry constructed, with a two-piece bolted body, the ball valves 
operate in a temperature range of -196°C to 420°C. 

A352 LCB/A351, CF8M and super-duplex stainless steel models 
are available ex-stock with a wide range of alternative materials 
made to order, including nickel alloy, low alloy CS, titanium and 
various stainless steels.

The API 608 range incorporates aw number of useful features 
including increased thickness and oversized driving train. These 
characteristics, together with construction from high performance 
materials, make the valve ideal for severe and demanding 
environments and particularly reliable in actuation applications.

With a fire safe design meeting API 607, ISO 10497 and API 
6FA standards, the range is available with various extensions 
including extended stem, extended bonnet for high temperatures 
and extended bonnet for low temperatures, whilst also offering 
soft and metal seat options.

Bonomi's API 608 Floating Ball Valve 
boasts coveted Norsok approval and 
UK stocks

Bonomi API 608 Floating Ball Valves

Tel: 024 7635 4535
Email: sales@bonomi.co.uk
Web: www.bonomi.co.uk

Belleville Springs is a member of the Springmasters® Group

Arthur Street, Lakeside, Redditch, Worcestershire B98 8JY.  
Tel: +44 (0)1527 500500       Fax: +44 (0)1527 517039 
info@bellevillesprings.com www.bellevillesprings.com

Consultancy, Design,
Manufacture and
Distribution...

Your 
complete 
solution for

DISC SPRINGS AND BELLEVILLE WASHERS

Your 
complete 
solution for

DISC SPRINGS AND BELLEVILLE WASHERS
Arthur Street, Lakeside, Redditch, Worcestershire B98 8JY.  
Tel: +44 (0)1527 500500       Fax: +44 (0)1527 517039 
info@bellevillesprings.com www.bellevillesprings.com

Belleville_A4fpAd  16/12/09  23:56  Page 1
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In many plants around the world, valves are installed, 
commissioned and expected to perform throughout their lifetime 
without any maintenance. 

Unfortunately this is typical of some installations and 
subsequently many valves will fail when called upon. 

This article will outline the recommended practices to ensure 
continued performance of your ball, gate and plug valves.

Sealweld has manufactured a range of Valve Care Products 
since 1969, is recommended by many of the world's largest 

Best practices for Ball, Gate and Plug 
Valve, life cycle maintenance

Tasks Problems Encountered Solution

Commissioning & Installation - First actions to prevent damage and preserve valve integrity.

Storage & Preservation / Installation Poor quality, untraceable injection fittings 
& inner checks prone to failure, or solid 
plugs

Debris and corrosion in valve from 
improper storage / handling/ installation

Damage of soft elastomer seats & 
seals due to excess heat during weld-in 
installation

Corrosion / Damage following hydrotest

• Install Flow Wolf button head 
injection fittings and Inner Checks 
to ensure sealant injection capability 
and eliminate fugitive emissions

• Inject Equa Lube Eighty prior to 
storage to displace any liquids/ 
lubricate critical sealing surfaces 

• Manually apply Weld Shield to valve 
bore & seats to protect soft goods, 
displace with Equa Lube Eighty post 
in line hydrotest

• Pre & Post Valve Hydrotest - inject 
Equa Lube Eighty to prevent 
corrosion or damage from pigging/ 
construction related debris

• Once in-line, prior to stroking valve - 
top up with Equa Lube Eighty 

Hydrotest, leak test, flow tests Corrosion product, debris, scoring/
damaging seats, seals, ball, gate

• Prior to stroking Valve - inject Equa 
Lube Eighty

Preventative Maintenance – Preserving valve integrity

Routine Maintenance Failure of fittings & inner checks, 
preventing viscous lubricant or sealant 
injection

Debris build up in valve cavity

Corrosion, Pigging trash/ debris build up 
around seats/soft seals

Ensure Valve Operates when Required

Stem/Manual Operator Corrosion (Ball, 
Gate & Plug Valves)

• Install Flow-Wolf button head 
injection fittings & inner checks if safe 
to do so

• Drain debris from valve cavity and 
Top-Up critical sealing area with 
Equa Lube Eighty or #7030 Blends

• Regularly Inject Equa Lube Eighty 
or #7030 Blends to reduce damage 
and maintain seal

• Inject Valve Cleaner Plus every 7-10 
pigging operations, displace with 
equal amounts of lubricant

• Operate valve regularly - Inject Equa 
Lube Eighty prior to operation

• Inspect & Drain Manual Operator 
Regularly

• Lubricate Operator with Eterna Lube 
1000

• Inspect stem for corrosion & apply 
liquid penetrant

Troubleshooting & Critical Isolation – Measures taken when valve fails to perform

Troubleshooting & Critical Isolation Hard to Operate Valves 
Plugged /Restricted Sealant Passage(s)

Minor Stem Leak (Button-Head Stem 
Fitting)
Minor Stem Leak (Bolt Style Injector)
Moderate-Severe Stem Leak (Button-
Head Stem Fitting)

Hard to Operate Gearbox

Seat Leakage

Minor/Moderate Seat Leakage

Moderate/Severe Leak

Blocked or Damaged Injection Fittings

• Inject Odyssey Solvent to soften 
any hardened sealant. Inject Valve 
Cleaner Plus to displace old sealant/
debris. Lubricate valve with Equa 
Lube Eighty to lessen torque

• Inject #7030 Blends to re-energize 
stem seal

• Inject Pack-King 301 
• Inject #911 or #5050 
• Lubricate gearbox with Eterna-Lube 

1000
• Inject Valve Cleaner Plus and allow 

time to soak
• Inject #7030 Blends
• Inject #911, #5050 or Extra Heavy 

#5050 variants as required
• Inject Odyssey solvent / Valve 

Cleaner Plus
• Where possible install Flow Wolf 

button head injection fitting to ensure 
lubricant/sealant injection capability

Double Block & Secure – Economic Isolation Alternative

An alternative to total plant shutdown Conventional sealant injection techniques 
fail to achieve isolation 

Procedure performed, by Enermech 
personnel only, to create an effective 
bubble tight seal. Product used does 
NOT damage/kill valve and allows valve 
to be returned to open position

valve manufacturers, and are specified as "no substitute" by 
many of the world’s largest pipeline operators and oil and gas 
companies. 

For over fifty years, professional valve maintenance technicians 
around the world have come to depend on Sealweld’s consistent 
quality and performance both in routine use and in emergency 
situations when a critical isolation is demanded.

Sealweld products and procedures have been proven to resolve 
over 80% of most common valve problems in natural gas, crude 
oil and related hydrocarbon product services.
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Tel: 01224 723 300 
Email: sales@enermech.com
Web: www.enermech.com

Sealweld Product Summary
• Odyssey Solvent – Removes heavy deposits of grease, 

lubricant, sludge and dirt from internal valve passages and 
metal parts.

• Valve Cleaner Plus – Deep cleans valve’s critical seal 
faces and internal sealant passages.

• Weld Shield – A product applied manually to weld-in valves 
designed to disperse heat and reduce damage to soft 
elastomer seals during the welding process.

• Equa-Lube Eighty – Light lubricant, ideal for new 
commissioning and maintenance on valves with little or no 
wear

• #7030 Blends – Lubricant/Sealant ideal for use in frequently 
operated valves known to have minor to moderate seat 
leakage. Available in Arctic, Winter and Summer grades

• Total Lube #911 – Viscous lubricant / sealant for worn 
valves with moderate leakage problems.

• #5050 Sealant – A higher grade, non-hardening valve 
sealant proven to seal scratches up to 0.030”, in grades 
Standard to XXXH.

• Winter-Seal #2525 – Cold climate alternative to #5050.

• Eterna-lube 1000 – An anti-seize compound and high 
temperature lubricant for severe service applications.

• Steam Shield 2000 – Speciality lubricant tested and proven 
to remain stable at high temperatures.

• Pack King #301 – Mouldable stem packing that forms a 
durable yet replaceable seal.

• Stem Packing – Sealweld offers a range of stem packing 
suitable for all applications

• Manual & Pneumatic operated injection equipment. 

• Flow Wolf Sealant injection fittings, inner checks, and 
adaptors for Ball, Gate & Plug valves.

Sealweld Valve Care Products are exclusively available from 
Enermech divisions around the globe at www.enermech.com. 
sales@enermech.com  +44 (0)1224 723300 

Valve World Asia Expo & Conference

www.valve-world.net

Make your business flow

23–24 September

 2021
Shanghai I  China

Sponsored by:

Messe Düsseldorf GmbH

P.O. Box 10 10 06 _ 40001 Düsseldorf _ Germany

Tel. +49 211 4560 01 _ Fax +49 211 4560 668

www.messe-duesseldorf.de

VWE2102_Asia_210x288+3_INT.indd   1 16.10.19   10:10
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Hydravalve have recently introduced a new economy range of 
brass ball valves to its already extensive product range. The new 
female/female brass ball valves are available WRAS approved 
or EN331 gas approved.The WRAS approved brass ball valve 
is suitable for applications such as potable water, HVAC and 
compressed air systems for isolation shut-off. 

The valve is designed to be operated vertically or horizontally, 
it comes with a 3 year warranty and is maintenance free. Red 
handles will be stocked as standard with the options of green, 
blue and black available on request. The yellow handle full bore 
EN331 gas approved ball valve which conforms to EN331 has 
been specifically developed for gas installations including town 

gas, natural gas and liquid gas isolation shut-off. Similar to the 
WRAS approved brass ball valve, the EN311 gas approved brass 
ball valve also comes with a 3 year warranty and is maintenance 
free. For more information on pricing, please contact our sales 
team.

Hydravalve introduces a new range of 
economy WRAS approved and EN331 
gas approved Ball Valves

Tel: 01902 637 263
Email: sales@hydravalve.co.uk
Web: www.hydravalve.co.uk

'Having these management systems in place 
and holding the relevant accreditations shows 
Albion’s commitment to quality, health and safety 
and the environment.'

Albion Valves (UK) Ltd, a leading UK valve supplier to the 
building services and industrial markets, has recently been 
awarded with their ISO 45001:2018 Occupational Health and 
Safety Management System accreditation. 

The audit process looks at the company’s commitment to the 
health and safety of employees, key stakeholders and other 
interested parties, ensuring compliance with all statutory and 
legal obligations and assessing the commitment to on-site risk, 
hazard identification and procedures to reduce these risks. 

Lee Petty, Albion’s Quality Manager, comments “This is a 
very positive step for Albion, demonstrating the importance of 
health and safety amongst all employees and stakeholders, but 
as with any Management System, it is a cycle of continuous 
improvement so the work doesn’t end here, we will continue to 
put processes in place to further reduce the number of incidents 
within the workplace.”

The ISO 45001 accreditation joins the ISO 9001 and ISO 14001 
accreditations that Albion has held for a number of years. 
Both ISO 9001 and ISO 14001 have recently been reviewed 

and re-issued to the 2015 suffix, and with the addition of ISO 
45001, it has enabled a seamless integration to an integrated 
management system. 

ISO 9001 assesses the quality of the products and services that 
a company offers through increased process control. This in turn 
increases efficiency whilst providing a platform for continuous 
improvement and risk management. 

Albion are well-known in the industry for their quality products 
and excellent service and this accreditation puts emphasis on 
their commitment to quality, allowing key stakeholders to trust 
Albion as a genuine alternative to premium-priced alternatives. 

The ISO 14001 accreditation focuses on the environmental 
impact of the company. It ensures that the company complies 
to statutory regulations as well as using natural resources such 
as gas, oil and water efficiently and reducing waste by recycling 
wherever possible.

Albion takes its environmental impact very seriously and 
continually goes over and above the requirements for the ISO 
14001 accreditation. For example, whenever a new car has 
been required in recent years Albion has opted for a hybrid 
version and has installed charging points for these at their base 
in Barnsley, South Yorkshire. 

All lighting within Albion is now LED and they have introduced a 
paperless invoicing system, all of which contributes to reducing 
their carbon footprint, improving energy efficiency and creating 
less waste.

As well as this, they are also encouraging their customers to 
be more environmentally aware by gifting them with reusable 
bottles, to reduce the reliance on single-use plastic.

David Keys, Managing Director, adds “Having these management 
systems in place and holding the relevant accreditations shows 
Albion’s commitment to quality, health and safety and the 
environment. 

As the management systems expect, we will continue to review 
our processes and implement any changes that would have a 
positive impact on our employees, customers or stakeholders.”

Albion supply a range of quality valves and fittings to the building 
services and industrial markets. For more information visit the 
website at www.albionvalvesuk.com or call on 01226 729 900.

Albion Valves - Leading UK Valve 
supplier

Tel: 01226 729 900
Email: sales@albionvalvesuk.com
Web: www. albionvalvesuk.com

Managing Director, David Keys

For the first time, BVAA is to allow members to sponsor our weekly Link-Up newsletter and also our Training Course 
bulletins. Both of these outlets are delivered to several thousand people on a very regular basis. We anticipate that our 
Supplier members would have a keen interest in exposure to the very large number of member-only recipients of Link-
Up each week, i.e. suppliers’ customers. Also our manufacturers would be seen in a very good light by being associated 
with the upskilling of our and our customers’ workforces – a great many readers of our Training emails are in fact valve 
industry customers.

For more details on availability and sponsorship fees, please contact laura@bvaa.org.uk

ISO/DIS 15761 Steel gate, globe and check valves for sizes DN 100 
and smaller, for the petroleum and natural gas industries - Draft for 
Public Comment

What is it?: This document specifies the requirements for a series of compact steel gate, 
globe, and check valves for petroleum and natural gas industry applications. It is applicable 
to valves of nominal sizes DN 8 to DN100, pressure designations PN16 to PN400 and Class 
150 to Class 2500. 

The document covers valve end flanges in accordance with EN 1092-1 and ASME B16.5 and 
valve body ends having tapered pipe threads in accordance with ISO 7-1 or ASME B1.20.1. It 
is applicable to extended body construction in sizes 15 ≤ DN ≤ 50 with pressure designations 
Class 800 and Class 1500 and to bellows and bellows assembly construction as may be 
adaptable to gate or globe valves in sizes 8 ≤ DN ≤ 50. It also covered are requirements for 
bellows stem seal type testing.

Why is it important?: The main changes are the following:
- Clause 2 "Normative references" was updated;
- addition of ASME Class 2500 designation and relevant dimensions ;
- addition of higher PN Class designations, including PN 63, 250 and 400, and relevant 
dimensions.

Supersedes: Will potentially update the 2002 standard. 
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Following on from last year’s opening of a workshop in 
Humberside, Score (Europe) Limited have recently announced 
the opening of a new support facility for customers in the south 
of England. Score’s Southampton facility, located in Marchwood, 
has a fitting shop, small machine shop and both Hydrostatic and 
HP Gas Testing cells. 

The team at the facility will provide workshop valve & actuator 
overhauls and PSV servicing as well as on-site support for 
Score Europe’s customers in the south of England. In addition, 
the Southampton team will be able to call on Score Europe’s 
considerable resources to provide engineering, manufacturing 
and procurement back-up as well as personnel for on-site 
support during larger turnarounds, outages and commissioning 
projects. 

Ally Marshall, Deputy Managing Director of Score Europe Limited 
said: “The new facility brings us closer to some very important 
customers in the south of England, enabling us to provide them 
with rapid assistance on-site whenever required and with quick 
turnaround of safety valves through the workshop facility. The 
team working at the new workshop are experienced, multi-skilled 
and have the support of specialist personnel at our Brighouse 
and Peterhead facilities. We also look forward to giving the 
opportunity to some young people to join our engineering 
apprenticeship programme. 

The last 12 months have seen us invest heavily into our service 
provision in England and our customers are really starting to see 
the benefits of that investment. We can see the demand from 
customers in south England and know that we will have even 
more interest when others have seen what Score Europe has 
to offer them.”

The Southampton facility will also act as a regional base for 
personnel providing Score Europe’s range of on-site services 
which include joint integrity management, on-site machining, 
small bore tubing support and fugitive emissions testing. The 
Score Onsite Services team provide multi-discipline support 
across this range of services for up and downstream facilities 

within the UK, mainland Europe and the Middle East using 
ECITB tested technicians. 

Mr Marshall believes this new facility will bring Score ever closer 
to the expanding client base in England, “Since opening the 
workshop in Humberside we’ve provided multi-discipline support 
to customers in the area during planned outages. 

These customers really feel the benefit of working with a 
contractor which is able to handle entire work scopes, from 
rigging to in-situ valve repair, to on-site machining, saving them 
time and keeping costs down. We really look forward to providing 
these services from our Southampton base.”

Score (Europe) Limited expands 
support for South of England

Tel: 01779 480 000
Email: customersupport@score-group.com
Web: www.score-group.com

Score Technicians pictured providing field support

The new facility will provide a range of valve, actuator and 
associated services to clients in the South of England

The industrial box thin clients from Pepperl+Fuchs are a reliable 
and rugged generation of computers for visualizing process 
information. They have been specially developed for use in 
harsh conditions and 24/7 operation in industrial environments.

Designed to withstand high temperatures, shocks, and vibrations 
over long periods, the new BTC14, and the already familiar thin 
clients BTC12—designed for dual-monitor applications—and 
BTC01—the first quad-monitor generation.

The BTC14 has four digital uniform DisplayPorts®, enabling 
processes to be visualized on up to four Ultra-HD (4K) screens, 
thus giving an optimal overview of all information. Thanks to 
additional mounting kits and its rugged design, the BTC14 can 
be installed in a hugely varied number of ways. The long-term 
availability and the modern computer platform make the BTC14 
future-proof. 

The preinstalled Pepperl+Fuchs VisuNet RM Shell 5 firmware 
simplifies both virtualizing host systems and performing quick 
and intuitive configuration.

The Thin Client portfolio is rounded off by the innovative VisuNet 
Control Center management tool, which enables efficient and 
centralized management of all Thin Client devices when used 
with the RM Shell 5 firmware: from the BTCs in the control room 
and production-related workstations to remote monitors in the 
field in Ex Zone 1/21.

'Automation is our world. A perfect application 
solution is our goal.'

A willingness to take entrepreneurial risks, a pioneering spirit, 
and a firm belief in their own inventive powers – these were the 
assets that Walter Pepperl and Ludwig Fuchs started out with 
when they opened their Mannheim radio repair shop in 1945. 

Their invention of the proximity switch a few years later proved 
their strength. It was also the starting point in a successful history 
defined by close customer relationships as well as innovative 
automation technologies and procedures. 

Then as now, our focus is directed squarely on the individual 
requirements of each customer. Whether as a pioneer in electrical 
explosion protection, or as a leading innovator of highly efficient 
sensors – the close communication with our customers is what 
allowed us to become the leader in automation technology. Our 
main objective is combining state-of-the-art technologies and 
comprehensive services to optimize our customers’ processes 
and applications.

Pepperl + Fuchs - Box Thin Client

Figure 1: Front view of the BTC14

Tel: 0161 633 6431
Email: pcusack@gb.pepperl-fuchs.com
Web: www.pepperl-fuchs.com

Figure 2: Rear view BTC14
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STEAM PLANT
ENGINEERING LTD

sales@steamplant.net

+44 (0) 1384 294936

www.steamplant.net

• Steam Boiler Installations

• Steam System Design & Pipework Installations

• Annual & NDT Insurance Preparation

• D Patch, Retubing & Weld Repair Specialists

• Industrial Valve Service & Supply

• Burner Replacement & Boiler Control Upgrades

• Hotwell & Skid Unit Design Manufacture

• Economiser Installation & Repairs

YOUR SINGLE 
SOURCE FOR VALVE 
REPAIR, SUPPLY 
AND CERTIFICATION
From our “Zurich Approved” valve repair test 
centre, in Halesowen, West Midlands, we 
have access to a wide range of competitively 
priced valves from an established and trusted 
database of manufacturers. Combine this with 
our experience and expertise in specifying
valve requirements on and off-site,
repairing and reconditioning valves,
we are confident we can offer an
effective solution whatever
your requirements. 

T-T Flow are proud to announce that they have been awarded 
renewal of accreditation from the Water Regulations Advisory 
Scheme Ltd (WRAS) for their range of Swing Check Valves 
(DN350-DN600). 

The fully WRAS approved range of Swing Check Valves 
(DN350-DN600) are used to prevent reverse flow and are 
suitable for potable water, wastewater and sewage applications 
up to 70°C. Suitable for horizontal and vertical installation, this 
range features a unique lightweight ductile iron design with 

durable fusion bonded epoxy resin and provides easy access 
to maintenance. Other features include a positive drive between 
shaft and hanger, a guarded external arm and weight and ½″ 
BSP air release as standard. 

WRAS contributes to the protection of public health by preventing 
contamination of public water supplies and encouraging the 
efficient use of water by promoting and facilitating compliance 
with the Water Supply Regulations and Scottish Byelaws. 

Approval is granted directly by representatives of the water 
suppliers and is accepted as evidence of compliance by every 
water supplier in the UK.  To qualify, the range of swing check 
valves has undergone rigorous mechanical and water quality 
testing. 

T-T pumps works hard to ensure that all products are of the 
highest quality and continually work to demonstrate compliance 
with regulatory bodies, WRAS approved products can be 
identified through the WRAS logo displayed on product pages 
at www.ttpumps.com. 

For more information about this accreditation, speak to a 
member of the technical team on +44(0) 1630 647200 or email 
response@ttpumps.com. 

WRAS approval renewed for Swing 
Check Valves

Tel: 01630 647 200
Email: response@ttpumps.com
Web: www.ttflow.com 

ISO/DIS 10434 Bolted bonnet steel gate valves for the petroleum, 
petrochemical and allied industries - Draft for Public Comment

What is it?: This document specifies the requirements for a heavy-duty series of bolted 
bonnet steel gate valves for petroleum refinery and related applications where corrosion, 
erosion and other service conditions would indicate a need for full port openings, heavy 
wall sections and large stem diameters. 

It is applicable to valves of nominal sizes DN 25 to DN600, pressure designations PN16 
to PN400 and Class 150 to Class 2500.

Why is it important?: The main changes are the following:
- Clause 2 "Normative references" was updated;
- addition of higher PN Class designations, including PN 63, 250 and 400, and relevant 
dimensions; 
- design and manufacturing requirements for the stem to wedge connection have been 
added.

Supersedes: Will potentially update the 2002 standard 
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laser-online.co.uk | +44 (0) 1623 515545
The laser cutting & sheet metal experts

PART OF THE

SHEET METAL FABRIC ATION

You’ll not find a faster, 

more accurate service. 

Using the latest state of the art 

fibre cutting laser technology, 

teamed with full CNC press 

brakes, allows Laser Limited 

to offer the full package from 

design stage all the way 

through to dispatch.

Our services include, 

but are not limited to, laser 

cutting, folding, welding, 

tapping, countersinking and 

powder coating.

CUTTING
THINGS

FINE?WSG Provalve are pleased to announce the appointment of 
Andy Woodward as their new Head of Sales. Andy brings with 
him over 25 years of Control Valve and Industry knowledge to 
the business, which will support the companies ambitions to 
become the number one provider of Valve Services in the UK.  

In his role, he will be working closely with WSG Provalve senior 
management to improve the sales flow and functions within the 
company.

WSG Managing Director Gareth Turner commented “Our 
philosophy has always been to have the best equipment in the 
industry, provide the best possible service to our customers and 
employ the best people. 

Andy certainly fits into the latter category 100% and as we 
continue to grow. The experience, knowledge and strength he 

brings is a much sought after commodity in today’s business and 
I have no doubt that he will become a much valued asset to the 
company."

WSG Provalve has extensive experience in providing specialist 
Valve solutions, with over 13 years of expertise in the field of 
valve repair and associated instrumentation. 

The company has built a well-respected reputation exceeding 
the needs of customers. 

The company has remained committed to providing fantastic 
value and the very highest possible industry standards through 
the expansion of a highly skilled and dynamic workforce. 

This dedicated team enables the delivery of expert repairs with 
regard to all types of Globe Control, Safety & Relief and Isolation 
Valve Products. 

This commitment to excellence is upheld by ensuring all 
Engineers have a proven track record within the industry, 
having completed formal training to technician standard in an 
engineering field. 

All field personnel have completed the Client Contractor National 
Safety Group (CCNSG,) passport-training course. A number of 
field engineers are offshore qualified for UK and Norwegian 
sector including MAPS.

WSG Provalve's new Head of Sales

Tel: 01924 898 250
Email: info@wellservices-group.com
Web: www.wellservices-group.com

Andy Woodward, WSG Provalve's new Head of Sales

FprEN 16767 Industrial valves - Metallic check valves – Final Vote and 
Approval to Publish 

What is it?: This document specifies the general requirements for metallic check valves, 
which are forged, cast or fabricated in straight, angle or oblique pattern (see EN 736-2) 
with end connections flanged or wafer, butt welding, socket welding, or threaded. 

This document applies to metallic check valves used for all industrial applications.

Why is it important?: The main changes are the following:
- inclusion of copper alloy check valves (in Clause 1 and in 4.2); 
- update of the normative references; 
- addition of informative Annex B giving the correspondence between DN and NPS;. 
- update of Annex ZA according to Directive 2014/68/EU.

Supersedes: If this revision to EN16767 is adopted BS 7438 and part of BS5154 will 
be superseded and withdrawn. The 2016 version of EN16767 will be superseded and 
withdrawn 
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Valve-Kits Group Limited are the UK’s largest 
stockist of Soldo Switchboxes and products in 
the UK. 
Weatherproof and intrinsically safe range

Soldo SP Series
The Soldo SP series limit switch box provides a compact design 
and the most economical solution for both visual and remote 
electrical indication of rotary valve/actuator position. 

Integral NAMUR mounting legs provide additional cost saving, 
by eliminating the need for a separate mounting bracket. 

The SP series is suitable for use in IP65 weatherproof 
applications. Optionally it can be Exia certified by use of inductive 
NAMUR sensors and other dry contact switches.

Explosion proof range

Soldo SK/SQ Series
Designed for use on all quarter-turn actuators requiring a certified 
explosion proof limit switchbox. The Soldo SK and SQ range of 
switchboxes can be installed in refineries, offshore platforms, 
power plants, petrochemical sites and all areas with ATEX and 
IECEx ZONE 1 / ZONE 2 rating.  

Stainless steel intrinsically safe range

Soldo SS Series
Limit switch box designed for safe and hazardous areas, 
provides a visual and electrical remote position feedback on 
automated valves.

Available in 316 stainless steel with different lid choices, from 
the same enclosure material, for a complete metallic device, to 
the transparent polycarbonate cover or to a flat lid without visual 
indication. 

Designed for weatherproof applications, it can also match the Ex 
ia IIC T6 standards with the integral intrinsically safe certification, 
covering both enclosure and electrical components inside.
 
Valve-Kits Group Limited prides itself on supplying high quality 
products for the valve and actuator industry. We have aligned 
ourselves with some of the best and well know manufacturers 
from around the world to provide a complete service for all our 
customers with the quality that they deserve. 

For further information please visit www.valve-kits.co.uk or email:
sales@valve-kits.co.uk   

Valve-Kits for Switchboxes

Tel: 01623 440 211
Email: sales@valve-kits.co.uk
Web: www.valve-kits.co.uk

Already a member of the BVAA?
Come to our Spring Conference - 20th ~ 21st May 2020 

Interested? Contact: karen@bvaa.org.uk

Last year saw a fantastic line-up of guest speakers which covered a range of diverse issues in the valve and actuator 
industry. Next year’s event will be no different in delivering a range of incredibly informative guest speakers on a variety 
of useful topics, lively entertainment, networking, and a delicious dinner all delivered in the stunning surroundings at 
Formby Hall. The following day it will be time to hit the golf course. What could be better?

+44 (0)1684 565709
sales@riftactuators.com
www.riftactuators.com @RIFT_Actuators

RIFT Actuators is a trading name of The Smart Actuator Company Ltd

SUBSEA (100 - 400 Nm)

MEDIUM (40 - 100 Nm)

QUICK  CONNEC T

ADVANCED OPTIONAL 
FEATURES

• FAILSAFE
• MODULATION
• SPEED CONTROL
• TORQUE LIMIT
• MULTI TURN
• WIGGLE

EASY INSTALL
Rapid Deployment

LARGE (100 - 200 Nm)

App for Easy Setup,             
Maintenance & 
Configuration.

Smart Technology 
that allows for lower 

energy usage

ISO 5211

ENERGY SAVING

SMALL (0 -  30 Nm)
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Premier Powder Coating - Colour 
coded

As you know, Powder Coating can be applied to any shape 
or size of material that will conduct a static charge.  It is fairly 
common knowledge that the process itself gives a hard wearing 
easy to clean finish, impervious to most chemical or abrasive 
attacks. With these very practical associations, what else is there 
to know? Well - probably the most obvious of benefits is the most 
visible.

Colour.

From the thousands available how do you choose? 
a) Simple preference
b) To match your company colours
c) To identify the use of different items  
d) To differentiate your components from your competitors 
components 

It isn’t new – Colour choices have been a big issue for centuries – 
it is no different (or shouldn’t be) in today’s industrial environment.

The desire to create colour uniformity goes as far back as 
ancient Rome; where “sampling” first became the method for 
colour matching - but sampling relies on the human eye and a 
lot of experience in mixing the ingredients that make the colour – 
and because of the way the human eye varies from one person 
to the next, the only way to achieve consistency (after a couple 
of thousand years) was to standardise the actual mix of the 
materials that made each colour. 

The colour range everyone in industry uses, especially in 
metal fabrication and manufacturing, are the RAL colours – 
born of necessity and with a fascinating history.

In 1927 the 'Reichs-Ausschuß für Lieferbedingungen und 
Gütesicherung' fortunately abbreviated to RAL, invented a range 
of 40 standard colours which became the rule for identification 
of government organisations – easy to ensure consistency and 
more cost effective to reproduce.

In stereotypical Germanic style, even what most people would 
see as essentially the same colour, could be specified to the nth 
degree to differentiate between organisations. 

For example:
Swiss Postal Service RAL 1004 (Golden Yellow)
Austrian Postal Service RAL 1021 (Rape Yellow)
German Postal Service RAL 1032 (Broom Yellow) 

These 40 colours (they weren’t all Yellow) became so 
synonymous with the departments who used them that the range 
was not fully revised until 1961 when the range became 213 
colours, later renamed as “Classic”, to define them amongst a 
further three RAL ranges, and given supplemental names as 
additional definition in case of typos in codes.

If you’ve picked up Premier Powder Coating’s guideline wall 
chart (Give us a call to get your free chart if not) the 213 colours 
available in the RAL Classic Range may give you everything you 
need – but those are just the tip of a very large iceberg. 

Tel: 01623 528 914
Email: sales@powdercoating-online.com
Web: powdercoating-online.com

If the reason you choose to powder coat is simply 

a) A hard wearing coating, easy to clean, any colour you like etc 
– we can provide a service second to none. For Inspiration you 
might want to consider:

b) No one in 1927 talked of Branding Guidelines – but the 
standards in uniformity they developed would slot straight 
into the ethos behind a modern branding project. (By using 
Powder Coating a professional image can be easily extended 
to the working plant, machinery, safety barriers and rails of your 
factory or process plant, ready to put you in the memory bank 
of existing and potential customers (and it looks so much better 
than stickers).

c)  More and more, for reasons of safety and efficient maintenance, 
a permanent colour coding of stands, pipework and valves 
allows instant recognition of what each is used for, what is going 
through them or what they are connected to - certainty at a quick 
glance without having to pour over schematics or to confirm what 
is showing on the plans.

d) Fabricated metal components doing the same job from 
different manufacturers can look very similar once out there – 
instead of designing into the product a recognisable element that 
makes no difference to the products compatibility or USP, all it 
might take is a striking colour to make yours stand out on the 
warehouse shelf or while doing what it does after installation.

Just a sample of how you might benefit from Powder Coated 
colour.

To back up your colour choice, the constant standards at Premier 
Powder Coating are quality and a fast efficient service.

Ready to Get Your Colour On?

Desktop Exhibitions
for Valve Customers
Save Time, Save Money, Broaden 
Choice & Improve Product Knowledge
All possible in your own offices and at zero cost

We tailor the event to suit your needs. 
JUST ASK!

Call: 01295 221 270
Email: enquiry@bvaa.org.uk

Product Knowledge



Networking

Zero Cost

Desktop-half page.indd   1Desktop-half page.indd   1 10/02/2020   15:09:5810/02/2020   15:09:58
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BOOK NOW! 
If you would like to find out more contact us for a no obligation chat:
 Telephone: 01295 221270   Email: barbra@bvaa.org.uk

Build 
communcation

Convenience

Content

Build 
confidence


This one day training 
session is designed to 
equip delegates with the 
tools to effectively present 
to an audience. 

Covers a range of 
presentation fundamentals 
including transferring 
knowledge with clarity, 
elevator pitches – 
structure, innovation, 
impact, handling questions 
from the floor, making 
routine passages come 
alive, using stories and 
anecdotes for impact.

Learn how to control your 
nerves, have more self-
belief and look forward to 
delivering a presentation.  
The course aims to look at 
structuring a presentation, 
ways to remember your 
key points, powerful 
openings and memorable 
closing lines. 

Prices:
Members - £405.00 + VAT
Non-members - £525.00 + VAT
  

‘Presentation 
Skills’ 




Expand your 
communication zone 
through effective use 
of body language and 
intonation to best express 
ideas and content. 

Who is this course aimed at?
For those who want to develop their presentation skills and overcome a fear of public speaking. This programme is not about 
how to use PowerPoint slides.  The focus, instead, will be on helping people become more comfortable when in front of an 
audience and therefore more competent at presenting themselves and representing their organisation.

Wednesday
1st April 

2020

Where is it? Severn Unival, Heywoods Industrial Park, 
Birds Royd Lane, Brighouse HD6 1NA

Presentation Skills Programme.indd   1 22/10/2019   10:02:28

Acquisition increases Emerson’s capabilities and grows 
Emerson’s presence as complete automation solutions provider 
for process, hybrid and discrete end markets

Emerson (NYSE: EMR) announced it has completed the 
purchase of Intelligent Platforms, a division of General Electric 
(NYSE:GE). The addition of Intelligent Platforms programmable 
logic controller (PLC) technologies will enable Emerson, a global 
leader in automation for process and industrial customers, 
to expand its capabilities in machine control and discrete 
applications and will provide its customers broader control and 
management of their operations.

Intelligent Platforms, with its portfolio of cloud-connected 
controllers and devices for smart plants, will serve as a strong 
complement to Emerson’s industry-leading Plantweb™ digital 
ecosystem. Through this expansion, Emerson is growing 
opportunities across process and discrete industries as well as 
hybrid markets such as metals and mining, life sciences, food 
and beverage, and packaging. 

By interfacing Intelligent Platforms’ PLC technology with 
Emerson’s leading distributed control systems, customers will be 
able to connect “islands of automation” within the plant to further 
enhance operational performance, safety and reliability.

“Adding GE’s Intelligent Platforms business makes Emerson 
an even stronger player in the automation space and expands 
our capabilities to serve the needs across process, hybrid and 
discrete markets,” said Emerson Chairman and Chief Executive 
Officer David N. Farr. “This is another important investment in 
our global portfolio of automation technologies, offering discrete 
and machine control capabilities that complement our process 
control expertise to provide better solutions to our customers.”

Intelligent Platforms is based in Charlottesville, Va. with 
approximately 650 employees worldwide and 2017 sales of 
$210 million. The business has a 25-year track record as an 
industrial automation innovator for machine control, industrial 
computing, input/output (I/O) and networking devices, project 
and integration services and other hardware/software solutions.

“Intelligent Platforms brings a solid product portfolio to serve 
our target markets, along with a significant installed base,” said 
Lal Karsanbhai, executive president of Emerson Automation 
Solutions. “We are extremely pleased to have this unique 
opportunity to add a recognized discrete control capability to our 
growing portfolio of products and software applications that help 
our customers operate more safely and efficiently.”

Emerson has bought and completed 
acquisition of general electric’s 
intelligent platforms business

Tel: 01858 467 281
Email: uksales@emerson.com
Web: www.emerson.com

New Appointment 
Peter Dix 

Additional Technical Consultant

Active on the technical and standards scene for many 
years, Peter has recently been appointed as an additional 
BVAA Technical Consultant. This is in response to a 
growing technical workload and ultimately part of the 
Association’s succession planning. Peter has already 
been appointed to look after BSI Committee PSE/18/1 
‘Basic Standards’ (the oversight committee will continue 
to be led by lead consultant Martin Greenhalgh) and he 
will also be the UK representative to the respective CEN 
and ISO mirror committees for those projects.  
B
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Pepperl+Fuchs presents an IoT sensor with integrated ultrasonic 
measurement for determining fill levels. The data is recorded 
at regular intervals and uploaded to the internet along with the 
current geolocation. The autonomous wireless sensor is battery-
operated and can therefore be used in mobile containers.

With the Wilsen.sonic.level, Pepperl+Fuchs has developed a 
sensor concept that is suitable for use in a variety of different 
wireless networks. For example, there is a product version 
with a GSM(2G) interface for public mobile networks. Another 
version of the product has a LoRaWAN interface for using 
privately operated low power wireless networks. All of these 
radio interfaces are used to transmit sensor data to the internet. 
Depending on the wireless standard selected, an appropriate 
remote location is available on the internet for the incoming 
sensor data. 

For example, LoRaWAN devices can send their telemetry data 
to the network and application server of any LoRa network 
operator. When using the public GSM mobile wireless standard, 
the Wilsen.service middleware acts as a secure remote location 
for receiving and forwarding the telemetry data from the sensor. 
The system concept of the Wilsen.service not only handles the 
decoding and the targeted forwarding of the sensor data, but 
also offers secure and convenient device management. 

This is particularly advantageous if a large number of IoT 
sensors will be used in later practical operation and if logging 
into the wireless network and assigning the right users needs 
to be as automated as possible. Furthermore, Wilsen device 
management enables automated application parameterization 
of IoT sensors and a structured roll-out for software updates to 
ensure that even large numbers of IoT sensors in the field are 
kept up to date. 

The WILSEN concept provides a modular IoT system to which 
individual components such as sensor modules, network nodes, 
middleware, and data processing can be added.

Pepperl+Fuchs is one of the world’s leading providers of 
industrial sensors and explosion protection. Based on an intense 
dialogue with our customers for more than 70 years we continue 
to develop new components and solutions, which support their 
applications the best way possible. For the landmark topic 

Industrie 4.0 (Industrial Internet of Things) we develop innovative 
technologies that pave the way to the digital networked 
production and to data transfer across all hierarchy levels – even 
beyond companies’ boundaries. Industrial sensors: focus on the 
market Market-specific solutions dominate an extensive portfolio 
of industrial sensors that covers all applications the market 
requires from today’s automation technology. 

From the inductive and capacitive to the photoelectrical and 
highly precise ultrasonic sensors, identification systems and 
many more Pepperl+Fuchs offers all current operating principles 
in a broad variety. Sensorik4.0® provides sensor technology for 
Industrie 4.0. Our technologies enable sensors without difficulty 
to communicate horizontally within the production process and 
to exchange data vertically – even into higher-level information 
systems such as MES or ERP. Process interfaces: secure 
applications Components and technologies for use in hazardous 
areas are designed to fit the most specific requirements in the 
industries we serve. 

They guarantee maximum availability at maximum safety. 
Isolated barriers, signal isolators, remote I/O or fieldbus 
systems, HMIs and many other technologies offer solutions for a 
wide range of applications including certified packaged solutions 
and all types of explosion protection. Ex-Protection4.0 brings 
digital networked Industrie 4.0-production structures to process 
industries. With concept studies like Ethernet for Process 
Automation integrated communication throughout all levels of an 
automation system via Ethernet becomes feasible – for the first 
time ever even down to the filed level.

Pepperl + Fuchs - Internet of Things 
for fill-level monitoring and Mobile 
container positioning

Tel: 0161 633 6431
Email: pcusack@gb.pepperl-fuchs.com
Web: www.pepperl-fuchs.com

www.ari-armaturen.com

Metallic Sealing-System Solutions

ZETRIX®

The triple-offset Process Valve - for high demanding 
service conditions, covering temperatures from -60°C 
to max. +427°C. 

Optional double block and bleed arrangement and 
also available in butt weld ends (up to DN 600),      
double-flanged (up to DN 1200) or fully lugged (up to 
DN 600).

ZEDOX®

New from ARI: The double-offset High Performance 
Valve – the economical alternative.Suitable for         
temperatures from -40°C to +260°C (max. +400°C). 
Available in butt weld ends (up to DN 1600), double-
flanged (up to DN 1200) or wafer type (up to DN 800).

Request further details or more information on our 
full range of soft sealing butterfly valves: ZESA®, 
GESA® and ZIVA® via our website. Alternatively 
contact our UK sales office!

 ZETRIX® & ZEDOX®

Eccentric Valves for Demanding Applications
Y O U R  S T R O N G  B U T T E R F LY  VA LV E  P O R T F O L I O

New from ARI !

Contact the UK sales office on 01684 275752 
or email enquiries@uk.ari-armaturen.com 
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Emerson is introducing its newly redesigned ASCO™ Series 353 
Pulse Valve, designed to help original equipment manufacturers 
(OEMs) and end-users achieve a more effective, efficient 
and convenient bag cleaning every time. With a higher peak 
pressure, wider temperature range, patented quick mount 
clamp connection and overall part simplification, the new series 
provides longer bag and filter life and lower maintenance.

The new valve can be used in a wide range of applications, 
including concrete processing, grain, agriculture and feed, 
metalworking (abrasive blasting), food processing, foundries, 
pharmaceutical, mining, rubber mixing/processing, metal 
processing, lime industry, cement factories, power plants and 
steel mills.

Without optimum peak pressure, dust collector cleaning 
becomes inefficient and the consumption of compressed air 
rises. Because it hits peak pressure quickly, the Series 353 
creates a more effective cleaning process. The new design also 
leads to improved airflow through the filter bags or cartridges 
for optimized dust collector performance while reducing costly 
compressed air consumption.

“Through a rigorous engineering design and testing process, 
Emerson has optimized the ASCO Series 353 Pulse Valve to 
open, hit peak pressure and close faster than the competition. 
This gives our customers optimized filter cleaning and significant 
compressed air savings across all reverse-jet dust collector 
system applications,” said vice president of global marketing for 
Emerson’s industrial automation business, Erik VanLaningham.

In addition, the valve is designed with fewer moving parts for 
increased reliability and simplified maintenance. A longer valve 
lifespan — over one million cycles on average — results in more 
time between valve maintenance cycles.

The Series 353 also offers a patented quick mount clamp 
connection, providing faster, easier installation, as well as 
connection options, like the classic dresser connection and 
threaded version.

Emerson’s redesigned Series 353 provides a broader operating 
temperature range of -40°C to 140°C (-40°F to 284°F), making 
it suitable for moderate-to-harsh industrial and hazardous 
environments.

Emerson’s new pulse valve delivers 
higher peak pressure

New ASCO™ Series 353 valve improves cleaning while cutting compressed air use and installation time

Tel: 01695 713 600
Email: enquiries.asconumatics.uk@emerson.com
Web: www.asconumatics.co.uk

BOOK NOW! 
If you would like to find out more contact us for a no obligation chat:
 Telephone: 01295 221270   Email: barbra@bvaa.org.uk

Negotiation

Convenience

Range of topics 
covered

Real customer 
experience


This one day training 
session raises 
awareness of key 
commercial risks and 
how to address them in 
practical terms.  

Evaluating opportunities 
for level of risk, pricing, 
volumes, specification 
and warranty, liabilities, 
intellectual property 
and payment terms.
Confidentiality, Supply and 
Development agreements 
are all addressed in the 
context of stages in the 
relationship and business 
with customers.

Based on real 
customer experiences 
worldwide over the 
past 5 years.

The material has 
been prepared with 
additional inputs 
from third party 
commercial and 
intellectual property 
lawyers and liability 
insurance specialists.

Prices:
Members - £405.00 + VAT
Non-members - £525.00 + VAT
  

‘Managing 
Commercial 
Risk’




'Preparing for negotiations' 
links effectively to other 
sales/negotiation training 
material.The training is a 
mixture of presentation, 
case studies and group 
participation. 

Delegates will leave with a 
comprehensive “tool kit” of 
material to apply in practice.

Who is this course aimed at?
Key Account Managers, Sales and Commercial Managers, Product and Marketing Managers, Sales Engineers, Technical/
Technical Sales Managers and their teams, and Customer Service Managers.   

Should be an integral element of induction training for new starters in the above roles.

Back by popular demand...

Tuesday 
31st March 

2020

Where is it? Severn Unival, Heywoods Industrial Park, 
Birds Royd Lane, Brighouse HD6 1NA
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Book your stand 
now – limited 
availability

ons.no

Contact BVAA Members at www.bvaa.org.uk/member_list.asp
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UK
Tel:  +44 (0)1782 610 250
sales@langleyalloys.com

Singapore
Tel: +65 6254 1139

SEAsia@langleyalloys.com 

US - Portland
Tel:  +1 360-883-0569 & 

800-878-3675
usa@langleyalloys.com

US - Houston
Tel:  +1 281-819-5588

usa@langleyalloys.com

Hiduron® 130, Hiduron® 191
Hidurel® 5

Alloy 316L, Alloy 254
Fermonic® 50, Fermonic® 60

Hollow Bar In-House Inspection 1st Stage Machining Pipe Packages

The Home of Super Duplex
Ferralium® 255-SD50
32750 (F53), 32760 (F55) and 2205 (F51)

Also Stocking Nickel Alloys
Alloys K-500, 718, 625, 725, 825 and 925

Ferralium, Hiduron, Hidurel and Fermonic are registered trademarks of Langley Alloys Ltd
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